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Words from the IACDS President

What a year!
Where do you start with 2016? �e year of 
Brexit. �e year of Trump. �e year we lost 
David Bowie, Muhammad Ali and Prince.

Someone said to me recently that if 
you are at a quiz in a few years’ time and the 
question begins ‘which year’ you might as 
well as answer ‘2016’ because it will prob-
ably be correct.

�e full fall-out of what Brexit and the 
Trump presidency will mean to industry has 
not been felt yet. What it means is we go 
into 2017 with a good deal of uncertainty. 
We have all lived with uncertainty before and 
while we cannot bury our heads in the sand 
we cannot let these events dictate the way we 
run our business.

In many ways, the upturn in construc-
tion in the UK still hasn’t quite happened 
and we once again keep our fingers crossed 
that the recent promise of investment in 
infrastructure will begin to bear fruit.

In the US, the Occupational Safety and 
Health Administration released its final rule 
on Respirable Crystalline Silica in March, 
much to the disappointment of the industry.

�e new rule will be extremely difficult 
for many sawers and drillers to implement 
and adhere to, which may lead to hefty fines 
and contractors going out of business. More 
importantly, there is no equivocal evidence to 
suggest this new rule will decrease numbers 
related to health issues and deaths from silica 
exposure, the numbers are already much 
lower than OSHA suggest.

It is another development that we will 
all keep a close eye on to see how it affects 
companies across the US.

�at said I have spoken to one or two 
people in the industry across the world and it 
made me much more upbeat about the New 
Year and what it has to hold than I would have 
been if I had just picked up a newspaper or 
switched on a TV.

Training in the industry is reaching 
strong levels, the Concrete Sawing and 
Drilling Association in the US  graduated 
115 people from its four training classes at 
World of Concrete 2016, which was an 83% 
increase on 2015.

�e DSA apprenticeship scheme has 
now reached an intake of 55, which is great 
news for the future of the sector and we will 
look to build on that.

I understand the forthcoming World 
of Concrete, will be the biggest and best at-
tended, so it is all very positive as we approach 
the New Year. 

�at is just one of the events that is in 
our calendars for 2017 and is a great way to 
get the year started in January.

We also have the 45th CSDA Annual 
Convention and Tech Fair in Puerto Rico 
in March, followed by the International 

Association of Concrete Sawers and Drill-
ers 2017 Annual Convention in Vienna, 
Austria, in May.

As I look back on 2016 from an industry 
point of view, it has proved again, what I have 
always believed  that networking, that being 
part of associations and groups with people 
from the same sector is good for business. 
�e knowledge we can share and the things 
we can achieve together make the industry 
much stronger than if we all work in isolation.

�e key point for the IACDS is that we 
are moving from being behind the industry - 
the IACDS was an organisation to talk about 
the issues - to become the think-tank for the 
future, moving ourselves to the front-line of 
what will drive the industry forward.

To do this, we are working on several 
strategic lines, which include visibility (web-
site, social networks and communications), 
recognition of professionalism (Diamond 
Award), standardisation (anchoring and toler-
ances) an active network (video conferences, 
supporting meetings/events of the National 
Associations) and representative (we’ve made 
moves to regain the Austrian and Italian 
associations).

We want 2017, therefore, to be the year 
in which we start to grow membership of 
contractors. As this was approved at the Gen-
eral Assembly, we will be making a concerted 
effort to attract the top three or top five of 
each country and get them involved in the 
IACDS as members.

�is is very relevant, as it will allow 
IACDS to be more representative, to have 
more resources and also to get past the im-
age that this is a club for associations and 
suppliers.

In the UK, Build UK has seen the big-
gest companies and the smallest supply chain 
contractors come together in a way never 
dreamed of before and, while you can never 
expect it to be perfect, it means the whole of 
construction can work in tandem and find 
solutions rather than problems.

I hope that 2017 will see these ties 
strengthened and that we can all continue to 
work together in a way that benefits everyone 
within our wonderful industry.

I look forward to seeing you all again 
over the course of 2017 and as ever, please 
feel free to contact me if you need any help 
with any issues you may face, no matter how 
large or small.

Have a happy and prosperous New Year.

Julie White, President of IACDS

Dear Reader
I am writing this, the last editorial column of the year, for the 16th time now 
including this year. It seems like every time I have been summing up the year 
there is always some frustration involved. Either there is a new war going on 
somewhere with people suffering, or business has turned bad in some markets, or 
the world’s economy is unstable and so on. It seems like things were better before. 
Or were they? Maybe it was just that we did not hear about all misery in the world. 

In our modern society a lot of things are new. First of all we have much bet-
ter media coverage and a lot more people have opinions about everything. Now 
news travels extremely fast, for good or bad. Another thing that is completely 
new is our postal service. During the 1990s the often governmentally owned 
postal company was the main supplier of messages. There were many post offices 
around the country. But already in the beginning of the 1990s things started 
to change. The Internet and the world-wide-web became a reality and people 
started to send messages to each others using this media. The postal service had 
to reconsider the situation and now the postal service is completely different. In 
my country Sweden there are now very few post offices. Letters are still delivered 
by the postal company, but if you are waiting for a package or want to send one 
that has to be done at the local grocery store. 

All other communication has been taken over by email, Facebook, Mes-
senger, Instagram you name it. Today everything needs to be fast and happen 
instantly. No one has the patience to wait anymore. New smart phones, tablets 
and laptops make sure that we are entertained where ever we are. One hardly 
sees a person sitting on a bus just looking out the window. Everybody needs to 
be occupied or entertained with something digital all the time. Maybe those of 
us who grew up during 1930s to 1980s have a little bit more patience though. 
But children and young people have on average been brought up in a totally 
new world of information. 

I remember during the 1960s and 1970s in my hometown in the mid-western 
part of Sweden how boring for instance Sundays could be. Everything was closed 
and there was nothing on the TV to see either and the broadcasting started late in 
the afternoon and at that time Sweden only had two government channels. Often 
we watched Norwegian TV as I lived close to the boarder. Norway had only one 
channel but at that time showed more films then Swedish TV. And there were 
no video or DVD players. But we had three cinemas in a city with about 15,000 
inhabitants and one coffee shop that was usually open on Sundays. So that was 
where we spent many Sunday afternoons. We did not have much compared to 
today’s variety. But what we had was patience and maybe we needed that boring 
Sunday when nothing happened to recharge the batteries for the coming week. 

Yes, I know I sound like a grumpy old man, although I am only 55. But 
the older I get the more aware I am of how things have changed and start to 
think or remember things and traditions that actually fostered my life. To link 
to what Julie White has written in her column, 2016 is for sure a year that will 
be remembered with many extraordinary events and changes. And I would also 
extend it to say that the last 20 years of our modern society has contributed to 
a whole new world that in all aspects demand that we stay much more alert in 
our private lives, but especially in our professional lives. 

There is very little room for patience nowadays. But let us hope that this 
year’s festive holidays will bring a little bit of that peace of mind so we get some 

time to recharge our the batteries 
for 2017. I would like to take this 
opportunity to thank our readers, 
advertisers and contributors for all 
their help, assistance and support 
this year. Wishing you all a Merry 
Christmas and a Happy and Pros-
perous New Year.

Where has 
the patience gone?
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Britaniacrest goes Blue again

Words from the EDA President

“CONTACTS 
MAKE CONTRACTS”
It seems like the world of Saw Cutters, 
Drillers, and of course Demolishers will be 
converging on Las Vegas in January, 2017.

First is the World of Concrete (17-20 
January) quickly followed by the National 
Demolition Association (NDA) Annual 
Convention – “Demolition 2017” will 
be held from 28th to 31st January at �e 
Mirage, Las Vegas.

As President of the EDA, I am looking 
forward to attending the NDA Conven-
tion which is always a popular event in the 
Demolition Calendar.

I strongly believe that such confer-
ences are THE opportunity to network 
with fellow Professionals to talk about all 
things Demolition.

My Father used to say “Contacts 
Make Contracts!” and this is certainly 
true – but I find it incredibly interesting 
and informative to talk about projects 
and listen to alternative approaches and 
techniques… after all – you are always 
learning in Demolition.

If you are unable to visit Las Vegas 
in January, we have the DDR Expo and 
Conference in Brussels (June 14th – 16th 
) hosted by the EDA

We already have some great exhibitors 
lined up – so come and join us in Brussels.

When I talk to Demolition Col-
leagues across Europe, and across the 
Atlantic, it is incredible to note how often 
we share the same issues… Hazardous 
Materials, �e Classification and Treat-
ment of Construction and Demolition 
Waste, Demolition Specific Training for 
our Operatives and uncertain markets 
are universal concerns for the Demolition 
Industry.

By sharing these issues together at 
conferences and events like Demoli-
tion 2017 and DDR Expo, we can gain 
knowledge from each others experiences, 
and learn how to overcome the challenges 
our industry faces.

So here’s looking forward to 2017, 
and with Best Wishes from all at the EDA 
for the Festive Season. 

About EDA
The EDA was founded in 1978 and is the leading plat-
form for national demolition associations, demolition 
contractors and suppliers. The EDA has a strong focus 
on developments in Europe, which are of interest to 
the demolition industry.

info@europeandemolition.org 
www.europeandemolition.org
 

Sandvik appoints dealer in Peru

Early succession plan for Hilti leadership

William Sinclair

EDAEDA

The leadership teams of the Martin Hilti 
family trust and the board of directors of 
the Hilti Group will change at the occasion 
of the company’s annual general meeting on 
5th April 2017. Pius Baschera will take over 
from Michael Hilti as family trust speaker and 
Heinrich Fischer will succeed Pius Baschera 
as chairman of the board of directors. 

The Martin Hilti family trust is the sole 
shareholder of the worldwide Hilti Group. It 
was established in 1980 with the objective 
of securing the development of the company 
and to ensure continuity. “Over the next few 
years, we will be faced with major genera-
tional change both at the helm of the trust 
and the board of directors,” said Michael 
Hilti. “By nominating the first non-family 
trust speaker and the first chairman of the 
board who has not had an operational role 
in the group, we are taking yet another 
important step in our long-term succession 
process.” 

Michael Hilti will remain a trustee in the 
Martin Hilti family trust and member of the 
board of directors of the Hilti Group and 
continue to be the spokesman and representa-
tive of the Hilti Family. From April 2017, Pius 
Baschera will become a trustee and speaker of 
the family trust and continue as a member of 
the board of directors of Hilti Group. Heinrich 
Fischer who has been a member of the Board 
of Directors since 2007 will succeed Pius 
Baschera as Chairman of the Board. 

“Pius Baschera has dedicated himself to 
the company for more than three decades and 
has played a significant role in its success. It is 
with great satisfaction that we have won him 
over for this significant position of responsi-
bility,” said Michael Hilti. “Heinrich Fischer, 
having served on the board of directors for ten 
years, is also highly familiar with the company. 
He is a proven leader and enjoys our full 
confidence in view of contributing to a further 
positive development of the company.”

In the UK Britaniacrest Recycling, a fam-
ily business formed in 1993 by Ray Foss 
and with three sites over Surrey and West 
Sussex, is now in the hands of the second 
generation.

Since inception, the company has always 
invested in modern plant and equipment. The 
latest addition is a Powerscreen Premiertrak 
R400 mobile crushing plant, from distributors 

Blue London. The Premiertrak R400 is one of 
a range of primary jaw crushing plants for 
recycling, quarrying or mining applications. 
It has a production potential of up to 400t/h. 
Britaniacrest’s new crusher is processing 
around 3,500t/week, predominantly hardcore, 
concrete and demolition debris that form part 
of the waste stream that enters the company’s 
waste transfer stations. 

Sandvik Mining and Rock Technology has 
appointed Logistica Asesores Consultores 
as its new distributor for Rammer and 
Bretec hydraulic breakers throughout 
Peru. LACSAC will also be providing full 
aftermarket care, spare parts and dedicated 
customer service.

LACSAC is well-established in Lima, with 
offices, workshops and service engineers 
located throughout the area.  Additionally 
the company will be able to call on support 

from Sandvik’s regional office in Sao Paulo and 
also on the expertise available through direct 
contact with the breaker factory.

“We are sure that the combination of 
Rammer and Bretec equipment and global 
aftermarket support, together with the local 
knowledge and industry expertise of LACSAC, 
will enable customers throughout the area to 
benefit from a winning combination,” said 
Sandvik Mining and Rock Technology global 
distributor manager Kauko Juuri.



MANUFACTURING DIAMOND TOOLS SINCE 1987

FLOOR MACHINES ∙ VACUUMS ∙ DIAMOND TOOLS for

GRINDING ∙ POLISHING ∙ MAINTENANCE

www.superabrasive.com BOOTH S10215 & O31517

Early succession plan for Hilti leadership



DYNASET  | www.dynaset.com  |  info@dynaset.com | tel. + 358 3 3488 200

POWERED BY HYDRAULICS

HPW-DUST HIGH PRESSURE DUST SUPPRESSION

HYDRAULIC EQUIPMENT FOR MOBILE MACHINERY

GENERATORS
VARIABLE GENERATORS
WELDING GENERATORS
MAGNET GENERATORS
MAGNETS
INSTALLATION VALVES

POWER WASHERS
STREET WASHING UNITS
PIPE CLEANING UNITS
DUST SUPPRESSION
DRILLING FLUID PUMPS
FIRE FIGHTING SYSTEM

AIR COMPRESSORS
BIN WASHING SYSTEM
POWER BOOSTERS 
POWER TAKE-OFF
VIBRAS
ETC.

12     PDi • ISSUE 6 • NOVEMBER - DECEMBER 2016

special surveyspecial survey

�e Australian construction industry in 
2016 has set a new record for the num-
ber of companies placed into liquidation 
this past financial year. �is sorry state 
of affairs is sanctioned by antiquated 
laws overseen by a toothless tiger the 
Australian Government.

What is ironic in all this is the aver-
age Australian taxpayer has to cover the 
losses incurred by these defaults. If you 
look at any creditor list you will find the 
Australian tax office in the top five credi-
tors on most occasions. �is equates to 
hundreds of millions of dollars in lost 
revenue and it is simply written off and 
passed down the line. �is practice of 
incurring debt and going into liquida-
tion has become big business for those 
directors that know how to manipulate 
the system. Close a company down and 
start another in its place with a clean 
record, this is why this country is in 
such a financial mess.

How does this affect the sawing 
and drilling industry: it affects everyone 
and everything in different ways. Obvi-
ously the financial burden placed upon 
a subcontractor or supplier who has 
to write off revenue can have varying 
consequences, depending on the size 
of the loss.

It is not uncommon for companies 
to down size to absorb these losses or 
become part of a bigger car wreck forced 
into liquidation themselves. I have come 
to the realisation that unless laws are put 
in place with sufficient financial deter-
rents company directors will continue 
to act without fear, accountability or 
liability. It would, therefore, make 
sense for the average sawing and drilling 
company to have in place procedures 
for credit checks and payment terms 
to mitigate exposure to these events. In 
reality many companies are not prepared 
because they do not have the means or 
are too busy cutting concrete to make 
the correct inquiries.

Basic credit applications can assist 
in making informed decisions on pay-

Concrete Sawing & Drilling Association Australia 
President’s Report

ment terms and credit limits. �is does 
not guarantee you are going to get paid, 
however it will help to determine if you 
really want to work for this client based 
on the results of the application.

It is good business practice to check 
a new client’s credit history and to 
review your regular clients. Slow pay-
ers in any country generally mean one 
thing and one thing only, insufficient 
cash flow. I can almost guarantee that 
once a client’s credit is suspended or 
withdrawn, they will shop around for 
the next available supplier.

Since the 2008 GFC the construc-
tion industry has made hard work of 
pulling itself out of the mud. Low 
interest rates and even lower profit 
margins by builders have created a 
fine mess with no sign of improvement 
anytime soon.

Reward for effort can be a contra-
diction in terms when we look at the 
costs invested in our staff. Employing 
competent operators and having the 
ability to progress through training and 
industry courses is becoming harder to 
justify, not because of the financial cost, 
but because there is limited interest or 
support from end users.

In Australia the sawing and drilling 
industry has been tarred with the same 
brush since the late 1960’s. Unskilled 
labour is a term that is still commonly 
used today in reference to the industry 
classification we are defined by. �is has 
provided a green light for every plumber, 
electrician, concreter, or builder to use 
and operate sawing and drilling systems, 
as and when they like.

�e Concrete Sawing & Drilling 
Association Australia has gone to great 
lengths to have the unskilled labour 
classification amended to reflect a trade 
based classification of portable plant 
operator. It is a small step and provides 
a pathway to build on the course in 
concrete sawing and drilling, which will 
be delivered through Wodonga Tafe in 
early 2017.

During the past four years the 
CSDAA has developed a new training 
and assessment course that provides a 
mechanism to validate recognition of 
prior learning. �e course is designed 
to streamline the assessment process of 
an operator’s skills and knowledge and 
transfer that competency onto an op-
erator identification card issued by the 
CSDAA on completion of assessment.

�ere has been some confusion gen-
erated by Chinese whispers throughout 
the development of the training and as-
sessment accreditation process. Regardless 
of your affiliations or individual beliefs 
the point still remains; it is the employer 
who has the duty to provide information; 
instruction; training; and supervision 
of employees. �e employer is required 
to provide employees with sufficient 
competency to perform their work in 
such a way that it will not expose them 
or others to harm.

In addition to competency standards 
the possession of an operator competency 
card issued by the CSDAA is not to be 
taken by employers to mean that the opera-
tor has the experience and skills required for 
every specific work task they are assigned.

It is also important to recognise that 
inexperienced and young workers of 15 
to 19 years, look to the more skilled 
workers to model their behaviour. 
Skilled workers and workplace supervi-
sors should be aware of their influence 
when engaging with inexperienced or 
young workers, providing a culture 
that includes workplace safety as a key 
feature.

�e CSDAA has recently uploaded 
two short recognition of prior learning 
videos onto the home page of the CS-
DAA web site. �ese videos are designed 
to provide employers and employees an 
overview of the RPL process and what 
is required to attain the competency 
operator cards. �e web site is www.
csdaa.com.au

With the unforeseen delays in 
contract negotiations and administrative 
issues with government bodies relating 
to the course in concrete sawing and 
drilling, I will be renominating for 
another term as president of the CS-
DAA. My decision has been based on 
my capacity to complete the assigned 
training initiatives prior to my departure 
as president of the CSDAA.

Jason Franken
President CSDAA
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Brokk buys 
Aquajet Systems

BAUMA CONEXPO INDIA underlines a turnaround

Volvo CE’s new website

Hyundai appoints new managing director

Wacker Neuson improves 
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Durable Performance
The Wacker Neuson Group saw revenue and 
earnings for the third quarter of 2016 increase 
relative to the previous year. Viewed over a 
nine-month period, revenue remained at the 
prior-year level, partly balancing out the drop 
in earnings experienced during the first half 
of the year.

Group revenue for the third quarter of 
2016 rose 2% to €315.7M up from  €311M 
in the same period last year. Earnings before 
interest and tax for the third quarter of 2016 
increased 25% from €15.5M to  €19.3M.

The company expects revenue and earn-
ings for fiscal 2016 to come in at the lower 
end of its published forecast with revenue of 
between  €1,375M and  €1,425M and the 
margin for earnings before interest and tax 
between 6.5% and 7.5%.

Volvo CE has unveiled its new  website www.
volvoce.com/global that gives visitors an 
insight into the company’s long history.

“We wanted the new site to reflect that 
Volvo CE is an innovative company, one 
that is approachable and the best business 
partner in the industry,” said Volvo CE senior 
vice president of corporate communications 
and public affairs Bill Law. “I believe the new 
global website will attract a great number of 
visitors, helping us to engage more effectively 
with our audiences.”

There is focus on video and images across 
the website, as well as a media area, which 
gathers news and events in one place. Infor-
mation on the current Volvo CE product range 
can be easily found on the new website, as 
well as archived information on older models 
no longer produced. 

The site also provides information about 
further Volvo CE initiatives, such as the Volvo 
Ocean Race, Construction Climate Challenge 
and WWF Climate Savers program.

2014: BAUMA CONEXPO INDIA, which took 
place at HUDA Ground in Gurgaon/Delhi 
from December 12 to 15, 2016, underscored 
the fact that there are signs of a turnaround 
in the Indian market for construction ma-
chinery. More than 31,000 participants and 
647 exhibitors of which 57 percent were 
international companies from 30 countries 
came to the fourth International Trade Fair 
for Construction Machinery, Building Material 
Machines, Mining Machines and Construction 
Vehicles, which occupied a total of 150,000 
square meters of space.

Igor Palka, CEO of bC Expo India—a joint 
venture of Messe München and the Associa-
tion of Equipment Manufacturers (AEM) —, 
is pleased that “positive developments in the 

Indian market were noticeable at BAUMA 
CONEXPO INDIA 2016. Exhibitors made some 
very good contacts and in some cases reported 
having sold machines directly at the fair. For 
us as the organizer, this feedback is more 
than gratifying and confirms that BAUMA 
CONEXPO INDIA is perceived as an important 
platform by the market.”

That was also reflected by exhibiting 
companies. Vipin Sondhi, Managing Director 
& CEO at JCB, says he was “pleased to be 
participating in BAUMA CONEXPO INDIA 
2016. The exhibition is a good opportunity for 
us to showcase the latest in the earthmoving 
and construction equipment sector. We have 
had a very positive response from custom-
ers.” Larson & Toubro reported a similarly 

encouraging experience. According to Arvind 
K. Garg, Executive Vice President & Head-
Construction & Mining Machinery Business: 
“BAUMA CONEXPO INDIA was an ideal 
opportunity for us to launch Komatsu’s new 
products and showcase our product offerings, 
besides giving us an important platform for 
interacting with a large number of customers 
and other industry participants.” V.G. Shakthi 
Kumar, Managing Director at Schwing Stetter, 
adds: “BAUMA CONEXPO INDIA has turned 
out to be a great success for Schwing Stetter. 
Despite the demonetization situation, all our 
customers visited our booth to experience our 
new range of equipment.”

The next BAUMA CONEXPO INDIA takes 
place in Delhi in December 2018. 

Brokk, the leading manufacturer of remotely 
controlled demolition machines, has acquired 
the Swedish company Aquajet Systems, a lead-
ing manufacturer of hydrodemolition machines.

Aquajet Systems is known as an industry 
leader in hydrodemolition machines and solutions. 
The company is based in Holsbybrunn in south 
Sweden, where it has its headquarters and pro-
duction. Similar to Brokk, it has a global footprint 
for the sales of its equipment. “By becoming a part 
of the Brokk group, we can now accelerate the 
global growth of Aquajet,” said Aquajet Systems 
managing director Roger Simonsson.

Brokk and Aquajet are well-known to 
deliver quality products and are well-established 
worldwide. While Brokk machines are primarily 
used for demolishing concrete, Aquajet machines 
are mainly used for concrete renovation. Both 
companies have a long history in their respective 
fields. Aquajet Systems was founded in 1988, and 
Brokk is celebrating its 40th anniversary this year. 

“With the acquisition of Aquajet Systems, the 
Brokk group further strengthens its leading posi-
tion in providing world-leading machines for the 
concrete demolition and renovation businesses,” 
said Brokk Group chief executive Martin Krupicka.

There are currently no organizational changes 
following the acquisition and the management of 
both companies will remain the same.

Hyundai Heavy Industries Europe has ap-
pointed Alain Worp as managing director. He 
succeeds J.C. Jung who returned to Korea as 
chief officer forklift division within Hyundai 
Construction Equipment.

Worp has been with Hyundai for 13 
years and held a number of positions within 
the sales department, including  director of 
construction equipment sales. 

Hyundai Heavy Industries Europe predict 
to end the year with a 5% growth compared 
to 2015. This indicates that Hyundai has 
increased market share for the seventh 
consecutive year.

“The overall market outlook in Europe 
next year is not a negative one,” said Worp. 
“Based on current knowledge we expect 
more or less a similar overall market growth 
as we have seen this year. Therefore, Hyundai 
Heavy Industries Europe should see further 
growth. However, due to the slow market 
conditions outside of Europe we also expect 
that in 2017 Europe will be the region where 
all manufacturers will try to secure their 
business volumes and compensate for their 
slow sales elsewhere. This in turn will mean 
that business will once again be tough and 
challenging.”
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The International Powered Access Federation 
has appointed Kent Boström as the IPAF 
Nordic representative.

“The Nordic region is seeing fast-growing 
demand for IPAF’s services,” said IPAF chief 
executive and managing director Tim White-
man. “I am delighted that Kent is coming on 
board to help us further promote the safe 
and effective use of powered access here. 
His experience in international marketing and 
communications, and in-depth knowledge of 
the industrial and construction sectors make 
him well-suited to this exciting role.”

Reporting to IPAF head of regional 
development and MCWPs Romina Vanzi, 
Boström brings a wealth of marketing and 

IPAF appoints Nordic representative
communications experience from his work 
with manufacturers in Sweden. This includes 
a decade developing the marketing and 
communication strategy for dewatering 
pump manufacturer Grindex from 2000 
to 2010.

More recently Boström will dra on his 
experience as communications manager 
at water-powered drilling specialist LKAB 
Wassara, through his own company, KB 
Communications, and as communications 
manager for ITT Water & Wastewater.

IPAF representatives are responsible 
for liaising with government and industry 
organisations, recruiting new IPAF members 
and training centres, and promoting IPAF’s 

safety initiatives and training programmes. 
www.ipaf.org

Powerscreen announced its intention to enter 
to the Chinese market at the recent Bauma 
China, exhibition in Shanghai. Powerscreen has 
a range of crushing and screening machinery 
for quarrying, sand and gravel, extraction, de-
molition and recycling, crushing and screening 
and the rental industry. The first machines will 
enter the Chinese market in 2017.

“We see a requirement for Powerscreen 
products working in the small recycling busi-
ness, medium size contractors and mine sites 
in China,” said Powerscreen China business 
development director Willie Yin. “While the 
Chinese market has traditionally used static 
crushing and screening equipment we believe 
there is an expanding market for the mobile 
concept.” 

There are over 120 global Powerscreen 
distributors providing local maintenance, 
education and support service to users. “This 
dealer network is something we will replicate 
in China,” said Yin. “At Powerscreen we 
believe understanding customer requirements 
and application is a vital first step in the 
crushing and screening process. This allows 
for the correct solution to suit production re-
quirements and will result in a positive return 
on investment for the customer.” 

As part of the entry strategy in China an 
applications department has been established 
to provide the necessary guidance to the 
Chinese customers. 

Arden Jet Award

Powerscreen enters 
the Chinese market 

Arden Equipment’s Arden Jet is believed to 
be the first water spraying system integrated 
in a demolition shear to have won innova-
tion awards. 

These include the SNED French demoli-
tion association and AEDED Spanish demoli-
tion association innovation award 2016 for 
demolition tools. The Arden Jet is also short 
listed for the world tools and attachment 
demolition award.

Yanmar Sweden has appointed Diesel Power, 
based in Kungsbacka, near  Gothenburg, as 
its new industrial diesel engine distributor 
for Sweden. Yanmar Sweden will remain the 
distributor of Yanmar marine engines in the 
Swedish market.

Yanmar’s new 
distributor in Sweden

The Association of Equipment Manufacturers 
and the Committee for European Construc-
tion Equipment have signed a cooperative 
agreement that will help promote visibility 
for AEM exhibitions worldwide and a positive 
global business environment for exhibitors as 
well as visitors.

Under the agreement, AEM becomes a 
gold-level participant in CECE’s exhibition 
partner programme, which provides pro-
motional and other business-development 
services.

Construction equipment trade exhibi-
tions play a vital role in encouraging and 

enhancing business relationships for manu-
facturers, suppliers, service providers and 
customers, and CECE offers this to a limited 
number of leading sector exhibitions to 
fortify relations and contribute to successful 
trade fairs.

“AEM and CECE are key partners on 
the international stage, both with regard 
to cooperation on regulatory matters as 
well as fostering business opportunities 
through major trade exhibitions around the 
world,” said CECE president and Ammann 
Verdichtung director Bernd Holz. “With the 
new partnership agreement, we underline 

and reinforce our long-standing relations, 
keeping a clear focus on both our member 
companies’ needs. I’m looking forward to a 
successful partnership.”

“AEM has enjoyed a longstanding and 
very good relationship with CECE, as we 
work on behalf of equipment manufacturers 
and service providers towards an improved 
business environment around the globe 
for all industry stakeholders,” said AEM 
chairman and Gradall Industries president 
Michael A. Haberman. “AEM trade shows are 
known as industry gathering places providing 
unparalleled ROI and this valued

AEM AND CECE SIGN INTERNATIONAL 
EXHIBITION PARTNERSHIP AGREEMENT



AEM AND CECE SIGN INTERNATIONAL 
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�e Canadian company Camso, formerly Camo-
plast Solideal and based in Magog, Quebec, has 
added two new tyres for skid steer loaders, the  
Camso SKS 753 for mixed and hard surfaces, and 
Camso SKS 532 for soft ground.

The Camso SKS 753 is bias-ply, non-
directional tread pattern pneumatic tyre for 
rental fleets and other mixed and hard surfaces. 
Its high lug-to-void ratio provides excellent wear 
and puncture resistance on hard surfaces, while 
its stepped shoulder lugs improve traction on 
softer surfaces. �e Camso SKS 753 is the next-
generation of the Solideal Hauler SKZ and will 
out-last it by 30%,the company cliams.  

Designed for high performance on general 
duty, mixed and soft surfaces, the bias-ply Camso 
SKS 532 improves traction and durability with 
its extra deep directional tread and curved lugs. 
Its stepped tread pattern provides excellent 
mud clean out and comes with a void guard 
to reinforce and protect the carcass to prevent 
punctures and minimize flats. �e Camso SKS 
532 surpasses its predecessor, the Solideal Xtra 
Wall, with 30% longer life. 

To protect against sidewall damage, both 
new tyres incorporate Camso’s reverse sidewall 
design with impact guard to deflect objects and 
debris away from the tyre. �is feature better 
protects the product from sidewall damage work-
ing to extend its life, and ultimately, contributes 
to a lower operating cost solution. 

CAMSO’S NEW 
SKID STEER TYRES

BLASTRAC LAUNCHES   
forklift scraper

Caterpillar upgrades wheel loaders

In the US Blastrac has introduced the PG-10528 
steel scraper body to fit forklifts.  The attachment 
removes tape, paint and other spills from concrete 
and is ideal for factories and warehouses. The Blas-
trac PG-10528 forklift scraper is made to simply 
slide onto the forks, tighten the set screw, hook the 

safety chain and begin scraping. Pressure can be 
adjusted by using the forklift controls. The scraper 
speeds productivity from traditional hand blade 
scraping and working width can be changed by using 
a 150mm, 200mm or 250mm Blastrac heavy-duty 
scraper blade.

Caterpillar has upgraded its M Series 926M, 930M 
and 938M, and K Series 924K, 930K, 938K wheel 
loaders. A new secondary display module option for 
all models improves operator interface and navigation, 
and provides payload management and service options. 
�e touchscreen display has a QWERTY keyboard. �e 
display reduces the information input and eliminates the 
arrow keys required by previous versions.

The Caterpillar payload management system is 
now available and confirms to the operator that there 
is sufficient weight in the bucket before leaving the 
pile. This gives the operator the ability to place the 
proper amount of material in the mixer, hopper or 
truck the first time, every time, reducing the number 
of cycles.

�e payload system allows operators to set target 
loading weight and monitor the cumulative amount of 
material loaded, which helps to prevent overloading. 
A system printer gives operators the ability to print up 
to three copies of a recorded weight ticket. Using the 
integrated system site managers can track statistical 

information, such as material moved and number of 
trucks loaded with the use of VisionLink.

To increase tyre life tyre pressure monitoring is now 
an option for the M Series small wheel loader machines. 
Operators can easily see pressures for each tyre. �e system 
can be configured to provide warnings to dealers through 
Electronic Technician and the operator through the sec-
ondary display if  pressures drop too low or increase too 
high. Fleet managers can use VisionLink to track pressures 
and temperature in each machine from a remote location.

�e M Series machines are powered by the Cat 
C7.1 ACERT engine with clean emissions module 
that requires no operator intervention and avoids work 
disruption. �e operator has the option of selecting 
standard mode operation that reduces maximum en-
gine speed to 1,600revs/min without compromising 
peak ground performance, resulting in 5% to 10% 
fuel savings. Full performance mode operation boosts 
engine speed to 1,800revs/min for maximum engine 
power and increased hydraulic speed and power to 
boost production. 
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Komatsu’s 
new excavators
Komatsu Europe International has added the PC210N-
LC-11 and PC230NHD-11 hydraulic excavators to 
the European market. Both machines offer up to 28% 
higher lifting performance and further improves on the 
stability and power of previous Komatsu models. Both 
have a net power rating of 123kW and operating weights 
between 22.4t and 23.52t.

“�ese new narrow excavator, with a heavy duty 
undercarriage, does so much more than simply meet EU 
Stage IV emission regulations,” said Komatsu Europe 
International product manager Paul Dickinson. “�ey 
offer significant advances in fuel consumption, provides 
3G communications, increases operator comfort and 
includes new safety features along with improved per-
formance in lifting, grading and truck loading, as well 
as high ground clearance whilst keeping the narrow 
width for transport.”

Hitachi Construction Machinery (Europe) has intro-
duced the latest phase of Zaxis-6 excavators and ZW-6 
wheel loaders. �e Zaxis-6 range of crawler excavators 
includes five new medium excavators, from the ZX130-
6 to the ZX210LC-6, and two new large excavators, 
the ZX690LCH-6 and ZX890LCH-6. Also added are 

the narrow undercarriage ZX240LCN-6 and the short 
tail swing models, ZX135US-6 and ZX225USLC/
USRLC-6. �ere are also four new Zaxis-6 wheeled 
excavators, including the new short-tail swing model, 
ZX145W-6. �ese are complemented by the ZW-6 
wheel loader.

HITACHI EXTENDS   
construction machinery

HILTI WINS 
Red Dot Best of the Best award 
Hilti has won the Red Dot Award Communication 
Design competition for the first time with its PD-C 
laser range meter, which was named ‘Best of the Best’ 
in the competition’s Interface Design category.

“We are pleased to accept this award as a sign 
that we are on the right path in our efforts to create 
digital user interfaces. To ensure that we provide our 
customers with efficient solutions, a tool’s handling 
must be intuitive and concisely convey how the tool 
functions,” said Hilti head of design Stephan Niehaus.

�e PD-C laser range meter combines docu-
mentation solutions and software applications. It can 
photograph images, accurately measure distances and 
save results in the photographs. All results are saved in 
individual project files and can be transferred in pdf 
format to other devices using Bluetooth or USB. �e 
operation ensures simple handling and helps prevent 
misunderstandings and transmission errors.

�e Red Dot jury found the linking of measur-
ing and optical functions in a single device to be an 
exceptional idea, and also positively noted the device’s 
ergonomic design and the simple and compact inter-
face that displays a variety of information, as well as 
the remarkably intuitive and compelling operation of 

the system. �e device was assessed on criteria includ-
ing degree of differentiation, quality, design concept, 
originality and target group focused implementation. 

Designers and companies from 46 countries 
participated in this year’s Red Dot Communication 
Design competition.
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Beijing Fayan Engineering Technology is considered to 
be China’s biggest contractor for concrete cutting, con-
trolled demolition, reconstruction and related services. 
Civil engineer Pan Hongbao formed the company in 
2002, but it was recently acquired by the government 
owned conglomerate China Metallurgical Geology 
Bureau, with Hongbao continuing as chief executive.

�e record of projects the company has done 
over the years is quite impressive and the majority are 
extremely large and complex. Currently about 80% 
of the jobs are in the Beijing area and has about 130 
employees. 

Hongbao has a metallurgical background, but has 
worked with construction related projects since the 
1980s. “At the end of the 1990s I realised the concrete 
sawing and drilling technique was a sector that had 
enormous potential and I started to build up a network 
of contacts,” said Hongbao.

His first contact with manufacturers was with 
Japanese Hakken and Hilti.  “I saw with their equip-
ment that I could also develop equipment for special 
applications and my services where appreciated as I 
could offer a different, more efficient and safer solution,” 

said Hongbao. In 2002 he started his own contracting 
company and used the word Fayan, which means Hak-
ken in Chinese. 

�rough his Hakken contacts Hongbao sent his 
staff to train at some of the largest concrete cutting 
firms in Japan. It started with traditional concrete cut-
ting, but the company grew fast and were soon taking 
on controlled demolition projects and reconstruction 
jobs. �is included work on replacing the major 12 lane 
Sanyuan viaduct in the North East third ring of Beijing. 
�e viaduct had to be replaced in 43h and was cut into 
45 pieces with 68 wire saws and other types of concrete 
cutting equipment from Tyrolit, Hilti and Hakken. �e 
new viaduct was ready to be jacked into place on trolleys 
once the old structure had been removed.

Wide range of special 
equipment for special applications

In 2005 Hongbao contacted Husqvarna Construction 
Products as it needed power cutters for a large contract 
on the new Olympic Sports Centre in Beijing and was 
the biggest construction project in China at that time. 
Since then Fayan has had a prosperous cooperation 

The founder and chief execu-
tive of the Chinese concrete 
cutting firm Beijing Fayan is 
aiming to form China’s first 
national concrete sawing and 
drilling association. PDi edi-
tor in chief Jan Hermansson 
reports on his recent visit to 
China’s biggest concrete cut-
ting company.

leads the 
concrete 

cutting China 

FAYAN
IN TO THE FUTURE
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with Husqvarna and has invested in different concrete 
cutting equipment, such as core drill systems, power 
cutters, concrete floor grinding machines and floor saws. 
�e company is also investigating the use and possible 
purchase of a Husqvarna DXR remotely controlled 
demolition robot.

Fayan also provides hydrodemolition services with 
its recently acquired range of Conjet equipment includ-
ing a Conjet Robot 557, a Conjet Power Pack with a 
Hammelmann hydraulic pump, a Conjet water cleaning 
system, a Conjet Jetframe 117 and Conjet CCU 217. 
Fayan also has handheld waterjetting systems from the 
German manufacturer Falch. “In China there is a great 
demand for renovating numerous bridges all over the 
country and we see great potential for us in this area,” 
said Hongbao.

Another major project Fayan is involved with is 
the demolition of 60 storey Tianjin complex in Beijing. 
Hongbao is investigating different methods for taking 
down the three buildings. �e current plan is to use 
demolition robots, wire and wallsaws and take down the 
buildings in parts. �e elevator shafts will be used for 
channelling demolition rubble down to ground level for 

At the research and development centre in Yanjiao, East Beijing. 

A massive stock of different machine brands.

Some of the staff from the 
Husqvarna team in Beijing. 
From the left: Peter Chen - 
Sevice Supervisor, China,
Dacy Ta - Marketing & 
Administrative Supervisor, 
China, Andy Wang - Area 
Sales Manager, North China 
and Miles Wu - Regional 
Sales Manager, North China.
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crushing and recycling. Hongbao estimates demolition 
will take 12 months and aims to use this project as a 
blue print for other similar projects.

Future looks promising
According to Hongbao the future looks very promising 
for Fayan, as there are many buildings that need to be 
demolished or renovated. Many bridges also need to be 
renovated or replaced and airport runways are in poor 
condition. �ere is also a great demand in the process 
industry, at conventional and nuclear power plants and 
dams. “With our special knowledge and wide range 
of equipment we can solve most problems with new 
methods and technology that cannot be found anywhere 
else in China,” said Hongbao.

Currently Fayan has three offices in the Beijing area. 
�e research and development centre, machine storage 
and demonstration area are in the Yanjiao area East of 
Beijing. �e head office is in the suburb of Wangjing 
and there is also a workshop at the airport to support 
maintenance work. Fayan also has a branch office in 
Wuhan City in the centre of China. �e strategy is to 
increase Fayan’s presence in other parts of the country. 

“We are aiming at starting at least five new branches a 
year and in five years time the goal is to be present at 
around 30 branches in the country,” said Hongbao.

In order to grow additional training of personnel 
and machinery will be necessary. Hongbao has a wish list 
of machinery and equipment needed and estimates that 
an average of about 20 new machines and equipment 
systems will be purchased each year. But if the company 
develops according to his plan the need will be much 
higher. He estimates that they will need around 200 
wire saw systems, 1,000 drill systems, several demolition 
robots and wall saws, power cutters and floor saws to 
mention some of the equipment needed. Turn over for 
2016 is estimated to reach €20M.

Join the international 
concrete cutting establishment

Another task for Hongbao is to start a national con-
crete sawing and drilling association, which would be 
welcomed by the International Association for Concrete 
Drillers and Sawers. An association would help the Chi-
nese concrete cutting industry to develop and also pro-
vide a picture of the size of the Chinese concrete sawing 

and drilling industry. Hongbao intends to join IACDS 
and ask for help to establish a national association.

Husqvarna Construction Products marketing 
and administrative supervisor Dacy Ta and northern 
region sales manager Miles Wu hosted the visit to the 
Fayan Company. �ey advise that there are three major 
concrete sawing and drilling firms in the Beijing area 
each with over 100 employees, about 10 medium sized 
companies and well over 100 small concrete cutters. 

“To attract the bigger clients we normally arrange dem-
onstrations of our machines or we visit them at their sites 
explaining our products,” said Ta. “We have some difficulty 
selling for instance our wall saws due to the financial prob-
lems for the contractors. Wall saws are rather expensive and 
it is easier to sell less expensive products to the smaller firms.

Also the building and construction market started to 
decline in 2014 and 2015, which effected sales. It is hard 
to say when we can expect an upturn as it is still declining. 
We try to focus our efforts on large and medium size con-
tractors, as they have more projects. �e biggest players 
are normally state owned and the availability of projects is 
quite good and Fayan is a good example of that.”

www.fayan.cn

Mr. Pan Hongbao founded the Fayan Company in 
2002. The company is now owned by state owned 
China Metallurgical Geology Bureau. Hongbao is 
still the chief executive of the company.

From the Fayan head office: From the left:1. Andy Wang, Wang Dongke, 
Wen Bin, Jan Anders Hermansson, Pan Hongbao, Miles Wu and Dacy Ta.

Testing new tools for Husqvarna 
concrete floor grinders.
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Kubota Tractor Corporation’s new SVL95-2s compact 
track loader offers greater multi-tasking capabilities, 
more powerful hydraulics and more comfort upgrades. 
As a replacement for the SVL90-2, the SVL95-2s has 
five hydraulic presets available for operators to choose via 
an in-cab control, making it ideal for jobs that require 
running more than a single attachment. 

At the heart is the new high flow hydraulic system, 
which can be programmed and instantly adjusted at the 
push of a button to adjust flow rates from 19litre/min 
to 151litre/min, a 19% improvement over previous 
models. Operators can use up to three hydraulic circuits 
in parallel, which control the loader, bucket and an 
auxiliary device, such as an auger or drill. It has a bucket 
breakout force of 35.4kN and a vertical lift of 1.034m.

Powering the SVL95-2s is a turbocharged, liquid-
cooled, four-cylinder diesel engine with a common rail 
system. In tandem with exhaust gas recirculation, a 
diesel particulate filter, and a selective catalytic reduction 
system, the CRS enables the engine to produce 71.9kW 
while adhering to Final Tier IV emissions standards. 
With a 109litre fuel tank and a 19litre diesel exhaust 
fluid tank, the SVL95-2s can run a full day without 
needing to refuel and a four to five day week before a 
DEF tank refill. 

�e cab offers a plethora of new features, including 
push-button control for the optional high flow hydrau-

lics and a high back suspension seat. A wider entrance 
makes entering and exiting the cab easier, and the hand/
dial throttle control is optimised for jobs where constant 
engine speeds are necessary. �e interior, when ordered 
with a cab enclosure, also comes radio ready.

www.kubota.com

New Bobcat M2-Series
Bobcat is introducing the M2 series skid-steer, compact 
track, and all-wheel steer loaders. �ey offer a variety of 

performance, operator comfort and visibility enhance-
ments to help increase operator productivity. �e M2 
series includes Bobcat 400, 500, 600, 700, and 800 
frame size skid-steer, compact track and all-wheel steer 
loaders. �e M2 series includes 24 skid-steer, compact 
track and all-wheel steer models.

Bobcat compact loader operators can turn the 
automatic ride control option on or off from inside the 
cab. When the auto mode is selected, the system will 
work at any travel speed. �e ride control function is 
automatically activated by detecting increased hydraulic 
lift arm pressure when the loader is carrying material. 
It will deactivate when hydraulic lift arm pressure is re-
duced. Automatic ride control reduces material spillage, 
allowing operators to travel at faster speeds. �e option 
also increases comfort by offering a smoother ride, and is 
optimised for each Bobcat loader. A reversing fan option 
allows operators to temporarily reverse the cooling fan 
direction for several seconds to blow dust and debris 
from the radiator and rear screens. 

�e loaders have improved operator comfort with 
new front and rear cab isolators, door seals and side 
screen dampers. �ese reduce noise, vibration and 
dust inside the cab. Also, a new lift cylinder cushion-
ing feature slows the loader arms before they reach the 
stops. A hydrostatic pump reduces drive lever effort by 
as much as 25%. 

We are in the middle of a year of near-
constant product introductions and 
enhancements, with Bauma 2016 
in April, and CONEXPO-CON/AGG 
looming on the horizon. One of the 
most popular categories encompasses 
compact loaders and skid steers. 
PDi editor Jim Parsons reports.
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A dealer-installed side lighting kit is available with 
LED light bars on the top of the cab. �e lights are well 
protected, have 800 lumens each side. Also improving 
visibility is a redesign of the top window of the loader’s 
cab providing a 34% increase in viewable area. 

M2-Series S850 skid-steer loaders now come 
standard with 74kW Bobcat engines. �is 9% increase 
provides increased attachment performance, including 
operating auxiliary attachments. 

S595 skid-steer loader
For operators looking for more performance and pro-
ductivity in a 55kW skid-steer loader, Bobcat Company 
offers the new S595, which has a 998kg rated operating 
capacity. 

A standard feature is two-speed travel, with a top 
speed of 18km/h and operators can switch between 
speeds with a simple press of a button. �e S595 has 
a pressurised cab that minimises the amount of dirt 
and dust entering the cab. Bobcat S595 loaders have 
auxiliary hydraulic quick couplers mounted directly to 

the front plate of the lift arm, while hoses are 
routed through the loader arms for protection. 

www.bobcat.com

New DL220-5
Doosan Bobcat EMEA has launched the new DL220-5 
Stage IV compliant wheel loader.

�e DL220-5 has as standard a comfort cab, a power-
shift transmission with optimised hydraulic pumps, multiple 
power modes, Z-bar lift arm, return to dig and limited 
slip differentials on both the front and rear axles. It is also 
available with a high-lift Z-bar configuration, extending the 
dump height 457mm above that of the standard DL220-5. 

�e loader is powered by a six cylinder, turbo-
charged Doosan DL06P water-cooled diesel delivering 
119kW and maximum torque of 735Nm.  

�e fully automatic transmission, with three select-
able transmission modes, uses a vehicle control unit, 
where the engine’s computer and transmission control 
system constantly communicate with each other to 
reduce fuel consumption and increase performance.

To help save fuel, auto idle and auto-shutdown 
come as standard. When enabled, auto shutdown will 
stop the engine when the preset idle time is met. Opera-
tors can configure the idle time from 3min to 60min.

�e new ROPS/FOPS cab offers generous head-
room and a comfortable, fully adjustable, heated 
Grammer air suspension seat and a steering column 
design giving more clearance for operators’ legs and 
knees. �e steering wheel can also be tilted and moved 
telescopically to match an operator’s preferred position. 
�e DL220-5 includes additional oil sampling ports to 
improve preventive maintenance procedures and fluid 
pressures are now viewable from the dash panel.

www.doosanequipment.eu
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New from John Deere
�e new John Deere large-frame G-Series skid steers 
330G and 332G and compact track loaders 331G 
and 333G were inspired by feedback from John Deere 
customers.

�e biggest improvement on the G-Series is the 
refined vertical-lift loader boom design that rises higher, 
reaches farther and lifts more. Height to hinge pin is 
3.4m, enabling operators to easily load dump trucks, 
feed mixers and hoppers.

Increased operating capacities of up to 1.7t provide 
the muscle needed for heavy loads, coupled with a break-
out force that has been increased by 40%. 

Increased auxiliary hydraulic flow and power pro-
vides access to an even broader range of attachments. 
Universal Quik-Tatch enables change from bucket to 
forks and more in just seconds. Standard and optional 
high-flow auxiliary hydraulics also run powered at-
tachments, such as hydraulic hammers, cold planers, 

mulching heads and trenchers. All 
auxiliary hydraulic lines and wir-
ing are routed through the boom.

An easy-access entry simpli-
fies getting in and out f the cab. 

Excellent visibility gets better with an optional rear 
view camera and optional LED lighting that provides 
front and side illumination. �e cabs and floors are 
sealed and pressurized to keep out dust and excess 
noise, and a footwell clean out makes debris manage-
ment easy. Cab side windows also remove easily for 
cleaning.

Flexible control choices allow contractors to choose 
between standard EH ISO controls, (EH) ISO joystick 
controls or options that are switchable between ISO and 
H patterns, or EH three way switchable controls that 
allow operations between ISO, H-pattern, or hand and 
foot controls of operation within the same machine.

The JohnDeere 324E mid-frame skid steer 
Key highlights of the 55kW John Deere 324E include 
upgraded controls and boom performance, auxiliary 
lines integrated through the boom, and cab improve-
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ments aimed at improving operator and machine 
productivity, uptime and lower daily operating costs.

John Deere offers all major control patterns on the 
324E, so the operators can decide. �is includes ISO, 
H pattern, or foot/joystick electrohydraulic joystick 
controls. �e E-Series also features an option that allows 
operators to switch between all three control patterns, 
at any time, with the push of a button. 

�e vertical-lift boom design provides claimed best 
in class performance throughout the lift path. It also 
offers greater reach of 3.2m, clearing high sideboards. 

Good visibility from the cab is another key high-
light. Expansive curved front glass, a large top window 
and low side windows make it easy to see the surround-
ing area. With a larger entryway and all-glass curved 
door providing wide open access, getting in and out of 
these skid steers has never been easier.

New John Deere attachments
�e new John Deere line of hydraulic hammer attach-
ments HH20C, HH40C, HH60C, and HH80C is 
optimised to work with select John Deere G and E Series 

skid steers and compact track loaders, G-Series compact 
excavators and most competitive models. �e hammers 
provide two to three times more blows per minute than 
previous models. With 30% fewer parts, rebuild time is 
reduced to 1h versus 8h, and an exclusive tool retention 
system enables quick installation and removal using a 
small screwdriver. 

Additionally, the hammers only require grease every 
2h of operation and have a 1,000h service interval. Five 
bit options are available.

John Deere’s new grading-heel buckets are designed 
for the G-series skid steers. �ey are similar in style and 
size as standard buckets, but feature a squared heel for 
back dragging applications. �e bottoms of the buckets 
are smooth, which allow the bucket to produce a flat 
surface. �e buckets are available in two sizes, 1.524m 
and 1.676m for use with most compact models in the 
G-Series line. 

www.johndeere.com

Volvo’s L45H and L50H wheel loaders 
Volvo’s H series wheel loaders are equipped with Volvo’s 
torque parallel linkage, providing parallel movement 
throughout the entire lifting range. A long wheelbase, low 
centre of gravity and good weight distribution give the 
machine superior stability on rough and uneven terrain. 

�e L45H and L50H have Volvo’s load-sensing 
hydraulic system that drives power to the hydraulic 
functions according to demand. An optional boom 
suspension system boosts productivity by up to 20% 
by absorbing shock and reducing bouncing and bucket 
spillage. 
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�ere are planetary axles, and the front and rear 
100% differential locks feature a dog clutch to improve 
grip and maintain maximum traction.

The L45H and L50H feature Volvo’s certified 
ROPS/FOPS with ergonomically placed controls, a 
climate control system, all-around visibility and low 
internal noise levels. 

�e comfort drive control function gives operators 
the choice to control the machine by lever control. �is 
improves operator comfort, reduces fatigue and ensures 
better productivity. Volvo’s climate control system 
ensures comfortable operation, providing optional au-
tomatic heat control or air conditioning for the perfect 
cab temperature. 

�e pre-filter separates coarser dust and particles 
before the air passes through the main filter and enters 
the cab. Large, anti-slip steps and handrails assist easy 
cab entry and exit.

Volvo’s L45H and L50H allow for easy, hassle-free 
servicing. Ground-level service points and grouped 
greasing points enable easy maintenance. �e oscillating 
rear axle is supported on maintenance free cradles. Its 
bearings and bushings are lubricated for life and pro-
tected by seals. Machine owners can maximise machine 
uptime with Volvo’s diagnostic analysis software Matris, 
which analyses a machine’s operational data and VCADS 
Pro can adjust machine function accordingly.

www.volvogroup.com

Cat compact wheel loaders
�e new Cat® M-Series Compact Wheel Loaders—
910M, 914M, and the all-new 918M— build on the 
success of current K-Series models with engineering 
refinements that include a new, larger-displacement 
engine that meets US EPA Tier 4 Final and EU Stage IV 
emission standards, as well as new options and features 
that further enhance value, operator comfort, and safety.

�e new 86kW 918M has the features to perform 
efficiently in a range of tasks, whether the job requires 
the available high-flow auxiliary-hydraulic system to 
run demanding attachments—such as a snow blower, 
or standard heavy-duty axles for aggressive performance 
in waste applications, or the 40kph high-speed option.

A new Cat C4.4 ACERT™ engine powers the three 
new M-Series wheel loaders. Its self-managing clean 
emissions module requires no operator intervention 
or downtime. �e module uses a selective-catalytic-
reduction system, which requires only the addition of 
diesel exhaust fluid. �e new engine reduces owning 
and operating costs with standard, fuel saving features, 
such as the ECO mode, auto-engine-idle shutdown, 
and available on-demand cooling fan.

�e 910M and 914M feature an intelligent power-
management system that balances performance and 
fuel efficiency. �e system utilises additional power 
when the machine senses a higher demand, such as 
climbing a steep grade or using a high-flow work tool. 
�is on-demand power adjustment provides optimum 
productivity and hydraulic speed under load. 

�e deluxe cab of the new M-Series models is 
designed to provide all-day comfort, featuring two side-
entry doors, low-effort electro-hydraulic joystick, sus-
pended pedals, tilt steering wheel, and an air-suspended/
heated seat that provides an extremely comfortable ride 
for the operator.

A multi-function, loader-control joystick provides 
easy, single-lever control of loading functions, as well as 
transmission and differential-lock controls. �e joystick 
also accommodates controls for two-, three-, and four-

valve hydraulic systems, including proportional control 
of auxiliary circuits.

M-Series wheel loaders also introduce several new 
optional features designed to enhance productivity, 
operator safety, and serviceability. An available LED 
light package includes front and rear LED auxiliary work 
lights, combined with an optional rear view camera, 
ensures maximum visibility for the operator to further 
enhance job-site safety.

In addition, an optional electronic, soft-touch key-
pad provides convenient control of most functions and 
allows operators to program the machine for application 
requirements and for personal operating preferences. 
�e Implement-Modulation system allows adjusting 
hydraulic response to one of three levels, and the Hystat 
Aggressiveness Control provides three levels of shifting 
smoothness and directional-change response.

�e new M-Series models use the Caterpillar-pat-
ented Optimised Z-bar loader linkage, which is designed 
to deliver both the aggressive digging performance and 
high breakout forces of a conventional Z-bar linkage, 
and the parallel-lift and load-handling capability of a 
tool carrier.

www.cat.com

Hitachi introduces 
the ZW-6 compact wheel loaders

Hitachi Construction Machinery’s new range of 4.7t to 
5.4t compact wheel loaders is aimed at the European 
market. �e ZW65-6, ZW75-6, and ZW95-6 have 
been designed with an emphasis on the environment 
and operator safety and are versatile and comfortable 
to operate.

With an overall height of 2.4m, they are easy to 
move on a trailer and have travel speeds up to30km/h. 
Attachments can be connected quickly and easily 
with the electro-hydraulically operated quick coupler. 
Improved visibility of the fork attachment from the 
cab enables greater precision. Safety and visibility are 
enhanced by the 360° panoramic view from the cab. 

�e self-stabilising articulated pendulum joint in-
creases stability and results in higher levels of durability 
and control. �e durability is also demonstrated by the 
single arm with a low torsion, rigid profile. Less torsion 
on the boom results in greater precision during level-
ling. �e arm’s hoses and wiring are located internally, 
protecting vital components.

�e Deutz Stage IIIB-compliant engine contains a 
cooled exhaust gas recirculation system, common rail 
technology and a diesel oxidation catalyst. �is results 
in low maintenance and exceptional reliability with a 
500h engine service interval. 

www.hcme.com



One display guides you through the whole working process with real-time 
information about your tool wear, total tool lifetime, the forward speed at 
which you are operating the machine along with power consumption and 

planetary speed. Reduce the cost of tools up to 25 % and help you optimize 
your grinding result every time.

GRINDING MADE EASY
SCAN COMBIFLEX 650 DSP

REAL-TIME 
GRINDING GUIDE

SWEDISH QUALITY AND KNOW-HOW SINCE 1975
WWW.SCANMASKIN.COM



THE SMART TECHNOLOGY
FOR SURFACE PREPARATION

SAFETY GROOVING /
SURFACE CORRECTION

MILLING / PLANING

THE SMART TECHNOLOGY

· RM-400 - 400mm working width
· Built for high production on
  concrete and asphalt
· Hydrostatic-drive
  concrete and asphalt
 Hydrostatic-drive

GRINDING/REMOVING
· RM-320 - 320mm working width
· Successful grinding/planing of
  concrete and asphalt
· Large variety of cutters
· Self-propelled 
  hydrostatic power 

POLISHING
· BS-800 - 800mm working width
· Concrete surfaces
· Terrazzo, marble
· Unique patented planetary
  system

· SM-320 - 320mm working width 
· Where cars, people, airplanes
  and animals go
· The diamond-drum 
  concrete shaver

www.airtec.ch - info@airtec.ch
FOR SURFACE PREPARATION

All equipment with dust collection systems!

www.EIBENSTOCK.com



NOVEMBER - DECEMBER 2016 • ISSUE 5 • PDi     35

Pulling over an aggregate bin in South Africa’s neighbour Lesotho.

Two generations of Borecut business with com-
pany founder Jim Di Mambro and his son Frank 
who is actively involved in the company that is now 
into its fourth decade of cutting delivery.

AFRICA AND 
INTERNATIONALLY

Family fine tunes cutting in southern

Concrete core drilling and saw-
ing and guitar playing do not 
automatically jive, but in the 
case of South Africa’s Borecut 
Concrete Core Drilling & Saw-
ing the two are right on song.  
PDi’s Africa editor Kevin May-
hew reports.

A visit to Borecut’s operations centre in the industrial 
area of Alrode South in the Ekhurhuleni Metropolitan 
Municipality in Gauteng, South Africa’s and Africa’s 
richest geographical area, is deceptive. Its compactness 
and seeming inactivity belie a history of growth that 
spans over three decades.

Rock’n roll and concrete cutting
From a single cutting machine operation in 1984 it is 
today a multimillion-rand business operating in south-
ern Africa and beyond the African continent. It is one 
of only a handful of South African companies that offer 
the four prime disciplines under one roof of wire sawing, 
floor sawing, wall sawing and core drilling.

For founder Jim Di Mambro, originally from Scot-
land, the path to the industry began with him playing 

live music in the early 1960s, as the guitarist in a rock 
band touring Europe at the same time the Beatles were 
doing the same in then West Germany.

�e music never really died for him as he landed in 
South Africa and became part of a local 1960s and 1970s 
band called the Staccatos.  Simultaneously, he entered 
the world of cutting with an established company that 
was operating in the booming South African economy.

“After gaining experience and a good reputation 
I saw a gap to go on my own and made the move in 
1984 with one major construction company backing 
my operation,” said Di Mambro.  “Given the standard 
of our work and reputation for delivery on time with 
minimal fuss to the contractor, we grew in the civils 
sector initially.  We understood clearly that on-time 
completion of cutting activity was vital for the next 
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Getting the costing, machinery and 
personnel right for safe and 

successful floor cutting.

Borecut founder Jim Di Mambro 
at work in the early days of his 
company.

stage of construction.  �is gave us the edge that was 
recognised by two major construction companies and 
they rewarded us with ongoing work that helped us to 
properly establish ourselves.”

�is growth presented its own challenges to access 
correct equipment and qualified personnel to operate 
it.  Within South Africa there were also changing safety 
regulations, which had to be adhered too. 

Always quality before pricing
Its operations were also being demanded at sites in 
neighbouring countries, as the southern African region 
introduced a number of large capital projects.  It had 

to meet these challenges for delivery in Mozambique, 
Lesotho and Swaziland among others. “We have never 
based our operations on pricing that cuts corners to get 
any work.  We know what is required and the cost of 
its delivery as the price of a miscalculation is too great,” 
said Di Mambro.

To help meet expanding commitments, which now 
extends to Indonesia and the Philippines and placed 
them on a competitive platform with companies world-
wide, his son Frank Di Mambro learnt the business and 
joined his father.  What he also brought was a younger 
outlook regarding spreading the word about Borecut’s 
activities using technology, such as the Internet.

Frank Di Mambro and trade enthusiasts Mark 
Krchmar and William Greenwood from the US began 
what was believed to be the first Facebook chat room 
for like-minded companies.  It has spawned a number 
of similar sites and Borecut has developed this further 
into what is today the Global Concrete Cutting Group 
with about 1400 members across the world.

“We talk amongst each other regarding general business 
news and developments and help each other to problem 
solve at times.  Obviously we are still competitive at a local, 
southern African or international level, but we are a giant 
family in an environment always presenting it with new 
challenges so we help each other,” said Frank Di Mambro.

Frank Di Mambro follow and updates his 
Facebook site each day which talks

to 1400 participants worldwide.
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Brokk has launched three new demolition robots Brokk 
110, Brokk 280 and Brokk 120 Diesel to mark its 40th 
anniversary this year. And Top Tec has added the new 
electric remotely controlled demolition robot, Top Tec 
1500E. Mikael Karlsson reports.

from Brokk and Top Tec 
ROBOTS

New demolition

Brokk recently introduced the remotely controlled 
demolition robot Brokk 110 at the demolition show 
Demcon in Stockholm, Sweden. �e new Brokk 110 
delivers 15% more power than the Brokk 100 and 50% 
more power than the Brokk 90. At the same time, it 
retains the compact format of the Brokk 100, making 
it exceptionally versatile in restricted spaces. It folds up 
into a compact package that easily can climb stairs or 
fit into an elevator. And with a weight below 1t, it is 
the perfect machine for use on floors with a low load 
bearing capacity.

New SmartPower System
The Brokk 110 is equipped with the Brokk Smart-
Power electrical system, which optimises performance 
based on factors, such as the quality of the power 
supply and the environment. The new system was 
designed from scratch for the extreme work environ-
ments of Brokk machines to complement reliability 
and ease of servicing. SmartPowerTM makes it pos-
sible to run the machine on lower quality power 
supply and provides increased availability of the 
machine over its life.

�e Brokk 110 also has some pro-
tective elements, such as headlight pro-
tections for the LED headlights. �ere is 
also added protection in the paint choice, 
where the new roughened grey colour 
adds an additional level of resistance 
to scratches that makes it last lon-
ger. Every part, every detail and 
every function is designed 
to take a pounding so t h a t 
the robot can keep on delivering 
on site.
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Top Tec Spezialmaschinen launched the 
electric remotely controlled demolition 
robot, Top Tec 1500E, at Bauma.
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Earlier in the year Brokk also launched the new 
Brokk 280 and Brokk 120 Diesel, the world’s smallest 
diesel-driven demolition robot. �e new Brokk 280 has 
a reach of 6.2m and weighs of 3.15t. It also features 20% 
increased demolition performance over its predecessor. 

�e Brokk 120 Diesel is compact and only 780mm 
wide. �is enables it to pass through any standard 
door opening and makes it easy to manoeuvre in tight 
spaces. Meanwhile its low weight of about 1.2t gives it 
access to work even on weak floors and makes it easy 
to transport to site.

�e introduction of three new machines during 
2016 has marked Brokk’s celebrates 40th anniver-
sary and has delivered over 7,000 demolition robots 
worldwide.

 
New Compact Robot from Top Tec

Top Tec Spezialmaschinen this year launched 
the new electric remotely controlled demo-

lition robot, Top Tec 1500E, which is 
the smallest robot in the company’s 

product range.
�e new machine weights 1.6t 

has a height in the driving position 
of 1.19m, maximum width of 1.25m 

and can drive through tunnels and openings from 
1.42m diameter.

�e undercarriage has four separate outriggers 
with rubber shoes. �e three-part arm and the quick-

coupler allow the use of all conceivable 
tools.

The Top Tec 1500 E is electro-hy-
draulic and has a power of 15kW and 
can carry tools up to 200kg. �e weight is 
approximately 1.75t and the support beams 

can be shortened to only 780mm. It can drive 
through every 80 cm wide door. A manhole with a 
diameter of 1.42 m extends as a transit circle.

�e TopTec 1500 E is the little sister of the TopTec 
1850 E and also has two support beams and the same 
robust chain running gear. It is also available with steel 
brackets.

All machines are equipped with cable and radio con-
trols at the factory. Standard is also horns, residual current 
circuit breakers, headlights and load holding valves for 
the extremely stable arm. On request, the TopTec 1500 E 
can also be equipped with heat-resistant hoses, hydraulic 
track adjustment, steel mounts and more.

Brokk 280 features a reach of 6.2m and a weight 
of 3.15t. It also features 20% increased demolition 
performance over its predecessor.
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special surveyspecial survey

Where did the professional concrete sawing and drill-
ing activity actually start? I have asked myself this 
question many times, but I still have not been able to 
get a definitive answer. I know the Swedish history for 
concrete sawing and drilling with diamond tools, but 
was it similar in other countries? I have been searching 
for information on different associations’ websites, but 
none has any history of the industry. 

Did Felkner invent the diamond blade?
During the 1940s and 1950s many houses where still 
being built from wood and drilling and cutting was done 
with wood saws and drills. However, when reinforced 
concrete became a more common building material 
other types of tools and machines where needed to cut 
and drill holes for services. 

It is said that the first diamond tool blade was 
invented by the American pharmacist Richard Felkner 
some time during the 1930s. Felkner used rudimentary 
tools to strike an edge on the rim of a steel core and then 
added a mixture of natural diamonds, metal powders, 
and olive oil to create a wheel that cut natural and 
manmade stone products. 

German engineers developed metal bonded natural 
diamond blades in the beginning of the 1940s. Felker 

developed the first US manufactured Sintered metal 
bond notched rim blades using natural diamonds. Les 
Kuzmick and Emilio Valenti designed and manufactured 
custom notching machinery and a furnace process for 
Felker. Kuzmick patented the process in 1941. But it 
took until 1960 for General Electric to develop the first 
man made synthetic diamonds. At the same time Musto 
Industries (MK Diamond) under the direction of Paul 
Mitchell developed a diamond blade manufacturing 
facility in Hawthorne, California. Emilio Valenti left 
Felker to work for MK Diamond on the development 
of MK’s notched and segmented synthetic diamond 
blade manufacturing.

Black & Decker with 
pixie threads and a diamond tipped rock drill
Back in the 1950s in Sweden it is believed that the con-
tractor Ove Mårthen drilled the first hole in concrete in 
1958. Black & Decker produced a drill motor that had 
so called pixie threads and were the same as on small 
diamond tipped rock drills. Mårthen put this type of 
drill on his Black & Decker and drilled his first hole in 
reinforced concrete. �at day is considered the birth of 
the Swedish concrete sawing and drilling industry that 
started to evolve during the 1960s and 1970s.  

TO MOVE FORWARD 
learn 
from history

Where are we now? Where are 
we heading? Where did we 
come from? How big is the con-
crete cutting industry and how 
much is it worth? This year’s 
Concrete Cutting Survey 
attempts to answer some of 
these questions. PDi editor in 
chief Jan Hermansson reports.
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Currently the professional concrete sawing and 
drilling industry is a multi billion Euro industry. Some 
years back the global branch associations of the Interna-
tional Association of Concrete Drillers and Sawers were 
quite good at keeping track of the size of the industry. 
But not so now so there is little current information on 
the state and size of the industry.  However, in 2014 the 
value of the global concrete cutting market reached an 
estimated €9bn. �is compares with a current estimate 
of around €12bn to €14bn. In 2014 the turnover was 
based on figures from 25 countries, most with their 
own concrete sawing and drilling associations. In total 
1,904 branch connected concrete cutting contractors 
where represented in the study and the total number of 
concrete cutting contractors at the time were estimated 
to be 10,895.

A lot more concrete cutting firms today
�e majority of markets have seen stagnation in the 
number of concrete cutting companies. But there has 
been an increase in the most dominating markets like 
Germany and US. Countries that have seen a strong 
growth are China, India, and countries in South East 
Asia, South America and Africa. �e only country in 
South America that really was on the increase and has 

since experienced a set back is Brazil. Despite this Brazil 
has great potential for concrete cutting services.

�e concrete cutting services has also increased 
in the former Eastern European countries, the Middle 
East, �ailand and Vietnam. A region that has decreased 
in this sector is Russia and some smaller former Soviet 
Union countries.

One country that has been inconspicuous about its 
concrete cutting activities is China and very difficult to 
estimate the size of its concrete cutting industry. It was 
previously believed that China had tens of thousands 
of small concrete cutting firms, most of them being 
one-man operations. In recent years, and due to the 
rapid change of the country’s infrastructure, a whole 
new sector of contractors has emerged with trained 
staff and a wide range of domestic and western tools 
and machinery.  

Just in the Beijing area there are thought to be 100 
small or medium size concrete cutters and some much 
larger organisations, such as the Fayan Company. Fayan, 
run by Pan Hongtao, is considered to be China’s biggest 
concrete cutter and controlled demolition company (See 
page 22-24). Hongtao said that he was aware of the 
difficulty to estimate the size of the Chinese concrete 
sawing and drilling industry so Fayan is forming a Chi-

nese branch association for professional concrete sawing 
and drilling companies in China. Fayan is also aiming 
at becoming a member of the International Association 
of Concrete Drillers and Sawers. 

Time to update the 
world’s concrete cutting fleets

For suppliers of concrete cutting equipment the market 
situation is quite good in several regions, but competi-
tion between them is tough. Also in many countries 
concrete cutting machinery fleets are getting old and 
need replacing, but many contractors seem to hold on 
to their old equipment, instead of switching to new 
and be more competitive. Is the reason there is tough 
price competition between contractors? Or are there 
others reason like pricing, training issues or similar? At 
this year’s trade shows the amount of new equipment 
was reasonable, but even at Bauma most of the ‘new’ 
products were updates and very few real innovations. 
It is impossible to develop completely new products 
every time there is a major trade show. However, what 
we have seen at this year’s larger shows are the two new 
large scale high cycle wall saws from Hilti and Pentruder. 
Husqvarna also launched an interesting wall saw attach-
ment to avoid overcuts. 

TO MOVE FORWARD 
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Daegu is Korea’s fourth largest city after Seoul, Busan 
and Incheon with a population of over 2.5M. For 
decades, Daegu has been one of Korea’s major manufac-
turing hubs. During the 1960s to 1980s, Daegu-based 
industries, the electronics companies in particular, were 
the main driving force behind Korea’s rapid economic 
development. Since the late 1990s Daegu, which is also 
known as Textile City, has been investing a lot of effort 
in becoming a fashion capital of Asia. Numerous facto-
ries manufacturing textiles, metals and various kinds of 
machinery are located in the industrial complexes in the 
western and northern parts of the city. Diatop Sama has 
its office and production facilities on the western side.    

Export-oriented from the go
Established by Sung-hoi Huh in 1995 as a family busi-
ness, Diatop was a global supplier from day one. �e 
international business model was chosen by necessity. 
A small rookie manufacturer with 12 employees stood 
little chance in the domestic market against industry 

behemoths as Shinhan and Ehwa Diamond. So right 
from the start Diatop began to sell its products outside 
Korea, with Germany and the USA becoming its first 
customers.

�e following year the company exhibited at a trade 
show in Europe for the first time. It was Eisenwaren-
messe, a trade fair for hardware in Cologne, which the 
Korean manufacturer chose to launch its foray into the 
European market. 

In Diatop’s formative years its main product 
was a range of laser-welded diamond blades for gen-
eral applications ranging in diameter from 100mm 
to 230mm. Later on, in the early 2000s, Diatop 
developed and marketed under the brand name 
Supercombo a range of laser-welded blades for dry 
cutting that were a success with users and accelerated 
the company’s growth.  

Branching out into surface preparation 
In 2004 the company decided to diversify into surface 

preparation, which proved to be a pivotal point in 
Diatop’s history. Sung-hoi Huh first came across surface 
preparation technologies three years earlier at the World 
of Concrete show in Las Vegas. He realized then that 
branching out into this field would open up new per-
spectives and strengthen its position as a global supplier. 

�e first product Diatop marketed was metal bond 
pads modelled on HTC products. �ey proved to be 
a success, and Diatop went on expanding the range. 
Currently the company offers a comprehensive choice 
of consumables for any surface preparation task. One of 
the latest products and a real standout from the range 
is the IDT line of grinding wheels. IDT is an in-house 
electroplating process performed at a higher voltage than 
conventional electroplating, which results in a stronger 
bond between diamond particles. �anks to this, IDT 
tools boast a winning combination of high grinding 
speed and long service life. 

Some of Diatop’s premium-quality tools are manu-
factured by hand using scales and a manual cold press. 

1 and 2. 
3 and 4. 
5. 
6 and 7. 
8 to 10.

Diatop Sama, a family-owned 
Korean company, has been 
manufacturing diamond 
consumables for 21 years. 
Despite its modest size of 
only 22 employees, it is a 
strong international player 
selling its products to over 30 
countries. Andrei Bushmarin 
reports on his visit to the 
company in Daegu.  

DIATOP SAMA:   
diamond tools handcrafted in Korea
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�ese include metal bond diamond segments for floor 
grinders and segments for core bits. Using the manual 
technique ensures the even distribution of diamond and 
metal powders inside the segments. 

Surface preparation now accounts for 40% of the 
company’s turnover, and the business keeps growing 
with a flow of new products. In 2017 Diatop will launch 
two new series of floor grinding and polishing pads 
called Diaclean and DiaShine. 

 
A true manufacturer 

Diatop manufactures diamond consumables for con-
struction, stone extraction and surface preparation ap-
plications. Construction and stone industries are equally 
important for Diatop, which is why it participates in 
all major events dedicated to stone processing such as 
Marmomacc in Verona, Stone+tec in Nürnberg and 
StonExpo in Las Vegas. 

On the construction side, Diatop is a staple fixture 
at every Bauma since 2007 where it traditionally oc-

cupies a booth in Hall A1 with all the other players of 
the concrete sawing industry. 

Diatop is a manufacturer in the true sense of the word. 
Of the current 22 employees, 15 are engaged in production.  
To say that private label manufacturing is important for the 
company would be a gross understatement: in case of Diatop’s 
European customers it reaches a whopping 80%. International 
sales are handled by four people, including the founder. 

Kotra, a state-funded trade and investment promotion 
organization operated by Korea’s government, helps Diatop’s 
overseas promotion through its extensive international net-
work of Korea Trade Centres. At the moment Diatop sells 
to over 30 countries, with the US, Great Britain, Germany 
and France the largest customers. Prospective markets are 
Russia, the Middle East and Eastern Europe. Russia used 
to generate a lot of profit, but due to the current political 
standoff, Diatop’s business there has all but petered out. With 
tensions between Russia and the West now apparently reced-
ing, Diatop is hoping to revitalize business there. 

www.diatop.co.kr 

Sung-hoi Huh, Diatop’s founder and CEO.

Diatop’s showroom.

“Remarkable is the fact that some of Diatop’s 
premium-quality tools are manufactured by hand 
using a scales and a manual cold press”.

“Treating employees like family”.

Surface preparation tools account for 
some 40% of the company’s turnover. 



Infrastructural work on 
Queen Street Tunnel

The aim of the first construction phase 
was to modernise the tunnel that 
connects the Queen Street – Falkirk – 
Edinburgh sections, and to install new 
high-voltage cables. The company Core 
Cut Ltd, a Scottish diamond drilling and 
floor sawing specialist, was awarded the 
contract to carry out this infrastructural 
work. The challenges inherent in this 
project were to remove 500 mm – 750 
mm thick concrete slab track inside the 
tunnel, replace it over a distance of 1.8 
km and lay 4 km of new track, all within 
about 100 days. Corecut commenced 
intensive planning and preparatory work 
around two years before the official start 
of construction in March 2016. For this 
demanding project, Corecut used several 
construction machines from TYROLIT 
Hydrostress and tools from TYROLIT. 
TYROLIT is one of the largest producers 
of grinding, cutting, drilling and dress-
ing tools as well as machines for the 
construction industry. What's more, the 
Tyrolean company is a reliable partner for 
the construction industry and controlled 
demolition.

As the first step, the concrete slabs were 
removed from the floor and wall. For 
this purpose, almost 8,500 holes with a 
diameter of 112 mm and a depth of 500 
mm were drilled into the floor, so that the 
existing concrete slabs could be broken 
up with the aid of the AU hydraulic drive 
system and demolition tools. A few less 
deep cuts were required to remove the 
concrete slabs from the 2.75 km wall sec-
tion. For this work, Corecut made use of 
the WSE1217*** wall saw from TYROLIT.

The main blockade work took place 
in the second phase of the project. To 
remove the floor slabs and demolish the 
masonry, approx. 3,672 m of longitudinal 
cuts between the rails on each line were 
made using the FSD1274*** floor saw 
and WSE2226*** wall saw from TYROLIT 
Hydrostress. Around 10,000 tonnes of 
concrete were removed in total. Finally, 
the new concrete slabs and rails were 
laid.

During the construction work, which 
went on from 20 March to 26 June 2016, 
the tunnel was completely closed, ena-
bling over 150 workers to work around 
the clock, seven days a week. 

Due to the great collaboration of TYROLIT 
and Corecut the infrastructural work on the 
tunnel was completed a few days earlier 
than planned, and its reopening could be 
celebrated on 8 August 2016 as planned. 
In addition, work was also completed 
inside the 60 million pound budget.

As the next phase of construction, 
Glasgow Queen Street station and its 
platforms are to be modernised in 2017.

Figure 1: Queen Street Tunnel before the renovation work started. (Source: Corecut)

Figure 2: Removal of concrete floor slabs using 
TYROLIT wall saws and the TYROLIT AU drive 
(Source: Corecut)

Construction site report: 
Modernising and upgrade work at 
Queen Street Tunnel in Glasgow. Done.

The following TYROLIT Hydrostress construction machines 
and TYROLIT tools were used for controlled demolition:

Glasgow Queen Street railway station is the 
smaller of the two main stations in Glasgow 
and, due to its central location, the third busiest 
train station in Scotland. Its huge importance 
for regional and local transport is confirmed by 
passenger numbers currently at 20 million a year – 
a figure that is expected to rise to 28 million a year 
by 2030. Since the station was built in 1842 and 
last renovated in 1917, impressive construction 
work has been undertaken to keep up with the 
growth in passenger traffic and to enable ultra-
modern fast trains to achieve their optimum 
performance. So the Queen Street railway station 
is to be modernised and extended in several 
stages by 2018.

WSE1217*** wall saw

WSE1217*** wall saws were 
developed for universal 
applications and everyday 
use on the construction 
site  and impressed Corecut 
with their P2® drive concept, 
extreme reliability and 
optimum performance.

WSE2226*** wall saw

WSE2226*** wall saws 
were used for major cutting 
work into an extremely hard 
surface and were chosen 
by this TYROLIT customer 
due to their globally unique 
1,005 mm depth of cut and 
TYROLIT P2® drive concept.

WSM*** wall saw blade 
in TGD®-Technology

FSX*** floor saw blade 
in TGD®-Technology

FSD1274*** floor saw

The TYROLIT FSD1274*** 
with built-in longitudinal 74 PS 
Kubota turbo diesel engine 
was used to cut the concrete 
floor slabs. The hydraulic drive 
system with no belts or chains 
to adjust and the hydraulic 
handle adjustment ensured ef-
fortless and time-saving work.

A Company of the SWAROVSKI Group
www.tyrolit.com

Earning miles. Done.
PREMIUM floor cutting systems with innovative technologies 
and high quality components for professional requirements. 
Long-lasting and reliable. With every use. 

Find out more at www.tyrolit.com
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inside the 60 million pound budget.

As the next phase of construction, 
Glasgow Queen Street station and its 
platforms are to be modernised in 2017.

Figure 1: Queen Street Tunnel before the renovation work started. (Source: Corecut)

Figure 2: Removal of concrete floor slabs using 
TYROLIT wall saws and the TYROLIT AU drive 
(Source: Corecut)

Construction site report: 
Modernising and upgrade work at 
Queen Street Tunnel in Glasgow. Done.

The following TYROLIT Hydrostress construction machines 
and TYROLIT tools were used for controlled demolition:

Glasgow Queen Street railway station is the 
smaller of the two main stations in Glasgow 
and, due to its central location, the third busiest 
train station in Scotland. Its huge importance 
for regional and local transport is confirmed by 
passenger numbers currently at 20 million a year – 
a figure that is expected to rise to 28 million a year 
by 2030. Since the station was built in 1842 and 
last renovated in 1917, impressive construction 
work has been undertaken to keep up with the 
growth in passenger traffic and to enable ultra-
modern fast trains to achieve their optimum 
performance. So the Queen Street railway station 
is to be modernised and extended in several 
stages by 2018.

WSE1217*** wall saw

WSE1217*** wall saws were 
developed for universal 
applications and everyday 
use on the construction 
site  and impressed Corecut 
with their P2® drive concept, 
extreme reliability and 
optimum performance.

WSE2226*** wall saw

WSE2226*** wall saws 
were used for major cutting 
work into an extremely hard 
surface and were chosen 
by this TYROLIT customer 
due to their globally unique 
1,005 mm depth of cut and 
TYROLIT P2® drive concept.

WSM*** wall saw blade 
in TGD®-Technology

FSX*** floor saw blade 
in TGD®-Technology

FSD1274*** floor saw

The TYROLIT FSD1274*** 
with built-in longitudinal 74 PS 
Kubota turbo diesel engine 
was used to cut the concrete 
floor slabs. The hydraulic drive 
system with no belts or chains 
to adjust and the hydraulic 
handle adjustment ensured ef-
fortless and time-saving work.

A Company of the SWAROVSKI Group
www.tyrolit.com

Earning miles. Done.
PREMIUM floor cutting systems with innovative technologies 
and high quality components for professional requirements. 
Long-lasting and reliable. With every use. 

Find out more at www.tyrolit.com
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Shinhan Diamond launches ARIX G3 tools  
Korea-based Shinhan is one of the world’s major 
trendsetters in positioned diamond technologies. Al-
though many players offer positioned diamond tools, 
it is the brand name Arix that is synonymous with this 
technology. 

In 2015, Shinhan marketed the third generation 
of Arix diamond consumables. Due to an improved 
diamond dispersion technology, the G3 tools boast 
30% higher cutting speed and 20% longer service life 

Diamond consumables are the 
bread and butter of the con-
crete sawing and surface prep-
aration industries. Choosing a 
tool that would fit a job’s spe-
cific requirements is paramount 
and the choice keeps growing 
every year. Andrei Bushmarin 
reviews some of the latest ad-
ditions in the diamond tooling 
sector.  

compared to the forerunning G1 and G2 consumables. 
Another advantage of the G3 series is its suitability 

for a wide range of applications. Virtually any concrete 
and stone cutting and drilling task can be performed 
with these tools. �e new range features a sleek design. 
Following a year of testing, the G3 tools are now avail-
able in Korea and international markets. 

www.shinhandia.co.kr 

Ehwa Diamond expands the Zenesis range 
Shinhan’s closest rival from Korea, Ehwa Diamond has 
introduced a new family of positioned diamond tools 
under the brand name of Zenesis Edition-R. �e new 
series features a triangular structure and multi-diamond 
layers to control the exact time of diamond exposure, as 

well as the number of diamonds on the cut for uniform 
wear and optimum sawing performance. According to 
the manufacturer, field-test results have confirmed high 
cutting speed and long tool life on heavily reinforced 
concrete and other materials. Apart from the laser-
welded blades for floor, wall and hand-held sawing, the 
Zenesis Edition-R series also includes core bits.

www.ehwadia.com 

Diatop retains its 
focus on surface preparation 

Diatop Sama is a family-owned company from Korea 
that has been manufacturing diamond consumables for 
21 years. Having started with conventional tools like 
diamond blades, 12 years ago it diversified into surface 
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preparation. Now tools for floor grinding and polishing 
account for 40% of the company’s turnover, with the US 
and France currently Diatop’s biggest markets. 

�e company recently launched three new products 
in its surface preparation range. �e three-step resin 
disc for concrete polishing saves time and labour costs 
by skipping three or four steps of the polishing process. 
�anks to an unusually high rim, 15mm instead of 
10mm, the new disc boasts longer service life. Also new 
from Diatop is its super transitional disc. Designed for 
removal of scratches left by metal diamonds, it ensures 
a smooth transition from metal job to resin job. Last 
is the DiaShine R floor polishing pads. Suitable for 
concrete, terrazzo and stone floors, they ensure fast and 
sharp grinding and polishing thanks to a new formula 
resin bond. 

www.diatop.co.kr 

Au Tour Du Béton 
unveils a new PCD grinding wheel

�e latest product from France-based surface prepara-
tion specialist Au Tour Du Béton is a new PCD grind-

ing wheel. Designed to remove paints, glues and tough 
resins, the grinding wheel is 125mm in diameter and 
comes with quarter round PCD split segments. More 
aggressive than diamond consumables, it still leaves 
fewer scratches than a conventional PCD tool. 

Au Tour Du Béton manufactures grinding wheels 
on demand at its facilities in Brittany. It also offers a large 
selection of conventional PCD tools: square, round, half 
round, PCDs with cutting depths matching customers’ 
specific requirements. �e service of re-tipping of used 
PCD wings, plates and rings with new PCD bits is 
also available. 

www.autourdubeton.com 

Kern-Deudiam 
completes its “Made in Germany“ range 

With a track record of 40 years, the German manufac-
turer Kern-Deudiam is well on its way towards building 
a comprehensive range of diamond consumables under 
the brand name ‘Made in Germany’. �e latest addition 
is the WB-LL line of wall saw blades. 

�anks to the use of special powders and diamond 
grit rearrangement, the new blades retain almost the 
same cutting speed as the proven Luxor line, but offer 
up to 50% improvement in life. Due to this quality, the 
manufacturer expects the new blades to be particularly 
popular in developing economies where speed is less 
important because of lower labour costs.

www.kern-deudiam.de

Husqvarna rethinks 
its strategy in diamond consumables 

Husqvarna Construction Products has updated its range 
of diamond consumables to make it more user friendly. 
�ey have been divided into the three quality levels, 
gold, silver and bronze, to cover angle grinders, power 
cutters, low-powered floor saws, tile and masonry saws 
and drill motors and to fit different types of materials, 
such as tiles, concrete, asphalt and natural stone. 

�e packaging was also redesigned using recyclable 
PET clam-shelves to increase visibility in shops and 
communicate in a better way the application of a tool. 
�e new range is already available in Europe, with 
Husqvarna reporting a very positive customer feedback. 
�e company is now preparing for a global launch. 

www.husqvarna.com 

Omnivore blade, a tool 
for a multitude of cutting tasks 

�e Omnivore blade from the US-based supplier World 
Diamond Source is designed for an unlimited range of 
sawing applications. It can be used for cutting any metal 
including cast iron and steel rebar, ductile iron and 
other types of piping and any type of concrete, hence 
the name Ominvore. 

�e blade features a layer of abrasive on its sidewall 
for bevelling edges, if needed and can be used in both dry 
and wet cutting. According to the company, the blade 
has a combination of high cutting speed and long service 
life. Unlike abrasive blades, the Ominvore maintains a 
consistent cutting depth throughout its life. 

www.worlddiamondsource.com 

New products from Tyrolit Hydrostress 
In 2016, the Austrian-Swiss manufacturer Tyrolit Hy-
drostress extended its range of diamond consumables. 
In the core bit segment it launched the CD 640/ 660/ 
840*** series featuring the premium quality segments 
with a smart segment geometry for increased drilling 
speed and long life. 

Also new is the WSE81***range of silent wall 
saw blades. According to the manufacturer, the blades 
are 50% less noisy than conventional diamond discs. 
Manufactured by Tyrolit’s in-house positioned diamond 
technology TGD, the WSE81***come equipped with 
segments varying in width from 3.9mm to 4.4mm to 
suit different applications. 

�e company’s surface preparation portfolio has 
also been expanded to include several new types of 
grinding wheels and a new model of brick grinding ring. 

www.tyrolit.com 



�e World of Concrete is a major international event 
attracting contractors and suppliers from all over the 
world. Visitors from the US will dominate, but there will 
also be many visitors from North and South America, 
Europe and Asia.

Competing with Conexpo
�e expectations are great for the World of Concrete 
show that takes place between 17-20 January at the Las 
Vegas Convention Centre, Las Vegas, US. �e show is 
taking place a little earlier than normal.

The annual World of Concrete show will be held in Las Vegas in January 
and as usual will include an extensive list of exhibitors specialising 

in concrete cutting, demolition, concrete floor preparation and 
polishing and dust extraction equipment. PDi reports.

SEE YOU IN VEGAS 

Despite the cold weather in 2016 the show was the 
biggest for seven years. Will the 2017 edition beat that? 
�ere has been the US election with many not happy 
with the result. �e reaction on the world stock markets 
to the result was quite modest and business seems to 
be back to normal almost all over the world. �e US 
construction industry is doing well even though US 
exports could be better at the moment. 

As of 12 December and about a month before the 
show the number of registered exhibitors was around 
1,510 companies. �ere is a good chance that WOC 

2017 will exceed the record 1,532 exhibitors of 2016. 
Last year’s show recorded 60,110 visitors, which were up 
from 55,779 in 2015. But with the Conexpo-Con/Agg 
in March visitors to WOC this year could be a lot lower.

Easy to navigate the show
As a concrete cutter, demolition contractor or concrete 
floor preparation or polishing contractor it is quite easy 
to navigate World of Concrete. Most of the concrete 
cutting and concrete floor preparation equipment is in 
the outdoor area in front of the Convention Centre.  
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Maschinenfabrik OTTO BAIER GmbH · Heckenwiesen 26 · D-71679 Asperg 
Telefon +49 (7141) 30 32-0 · Fax - 43 · info@baier-tools.com · www.baier-tools.com

M A D E  I N  G E R M A N Y

BAIER – The brand for the PROs

Faster cutting with less effort: the new 
BDN 125 compact diamond channel cutter. 
With new 1.700 Watt high torque output 
motor and only 3,6 kg weight. Allows you 
to cut channels up to 30 mm wide and 30 
mm deep with patented dust free suction 
system.   

BAIER tools designed in Germany and 
made in Germany since 1938! 
BAIER, the inventor of the first percussion 
drill continues with the innovative diamond 
channel cutter BDN 125. BAIER tools will 
ensure that you‘re always ahead of times!

Faster. Better. Lighter.
The strongest cutter in its weight category!

BDN 125 – Diamond channel cutter with 
patented and unique plastic suction device.

Innovation  
2015 



Some of the suppliers also have booths indoors in the 
Central or South Hall. �e Central Hall will house the 
heavier equipment while light equipment will be focused 
in the South Hall. 

PDi and PDa Magazines will again be present and 
can be found at booth C4218 in the Central Hall where 
show issues will be available.

A number of seminars, courses and training pro-
grammes will be held and for a detailed programme 
please visit the official website  www.worldofconcrete.
com
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AmeriPolish, Inc  O40425
Aquajet Systems AB  S12800
Atlas Copco  C4303
Avanti International  S10501
Aztec Products Inc.  O32145
BAUTECH BRASIL  S12750
Bay-Lynx Manufacturing Inc.  N525
Bay-Lynx Manufacturing Inc.  O30944
Blaklader LLC  O30614
BlastPro Manufacturing, Inc.  S10507
Blastrac  S10127
Blender  S13248
Blount Inc  O31770
Blount Inc  O31770b
Blount Inc  O31770c
Blount Inc  O31770d 
Blount Inc  O31770e 
Boren Inc.  O31831
Bosch  O30514
Bosch Power Tools & Accessories  O30200
Briggs & Stratton Corp  O31612
Brokk Inc  C4229
Carhartt Workwear from Haws USA  N2965
Carhartt, Inc.  N2955
CASE Construction Equipment  C5849
Caterpillar Inc  C6061
CDC Larue Industries, Inc.  O31447
Chicago Pneumatic  O30653
Compact Excavator Sales LLC  O31100
Concrete Sawing & Drilling Association  C4433
Concut Inc.  O31857

Coneqtec / Universal  C6473
Conjet AB  S11207
Construction Robotics  N1562
CORTEC  S11148
Crusader Mfg Inc  S11951
CS Unitec Inc  O31421
DEUTZ Corp  N2637
DEWALT  O30668
Dexter + Chaney  C4149
Diamabrush by Malish  O31840
Diamatic  S10117
Diamond Blade Warehouse  S11526
Diamond Productions Canada, Ltd.  S12007
Diamond Products  C4880
Diamond Products  O32170
Diamond Products  O32170a
Diamond Speed Products, Inc.  S12727
Diamond Tools International Inc.  S12813
Diamond Vantage  C3248
Diamond Vantage  O31569
Digga North America  C6073
DISCO DIAMOND TOOLS  C4318
DIT Co., Ltd  S12420
DITEQ Corporation  C3450
DITEQ Corporation  O31864
Dixie Diamond Mfg Inc  C3146
Dongying Jiangxin Grinding Tool Co.,Ltd  S11932
Dongying Raizi Tool Co.  S12730
Doosan – Bobcat  C5586
Drumblaster PTY LTD  C7115
Dustcontrol, Inc.  S11555

Dustless Blasting  S12847
Dustless Technologies  S11750
Dynamic Diamond Tooling  O30958
Eagle Industries  S11549
EMI Construction Products  N2221
E-Z Drill Inc   C4333
Floors Northwest Inc / US Abrasives  S13632
Fuzhou BonTai Diamond Tools Co., Ltd.  S11727
GDM / Terra Diamond  C4439
Gehl Co  C6049
General Equipment Co  S10815
General Technologies, Inc.  N2105
Gensco Equipment  N2913
GOLZ Gmbh  O31469
GSSI  C4141
Hangzhou Genesis Hardware and Tool Co., Ltd.  C4651
HARTL Crusher north America LLC  C7126
Hatz Diesel of America Inc  N2216
Helly Hansen US, Inc.   S11915
Henan He Hui Abrasives & Tools Sales Co., Ltd.  S11926
Hess Diamond Tools Llc  S12752
Hilti, Inc.  C4852
Hilti, Inc.  O30699
Hilti, Inc.  O30700
Hit Tools USA  N2749
Hitachi Power Tools  C3052
Hitachi Power Tools  O32051
Hitchdoc Manufacturing  C6744
HOLER NZ LTD  S13413
HTC  O31817
HTC  S10627

World of Concrete 2017 Selected list of exhibitors

TUESDAY – THURSDAY, 17-19 JANUARY 

9:30 am – 5:00 pm 

FRIDAY, 20 JANUARY 

9:00 am – 12:00 pm  

SHOW HOURS



Conjet is a worldwide leading 
provider of hydrodemolition 
equipment.

Conjet has over three decades of
worldwide experience from concrete
removal on bridges, dry docks, 
airports, quays, dams and canals.

ConjetConjet has a broad product range of 
reliable robots that are designed to 
handle high pressure pumps rated
from 150hp (120kW) to 1500hp 
(1100kW).

Conjet robots are flexible and
rremove concrete in any position 
from 6 metre (20ft) above to 3 metre
(10ft) below, by articulating the 
boom system, while still maintaining 
superior stability by means of a 
patented sliding system.

Conjet has always regarded the
pump and pump and robot as ONE system.
I.e. emergency stops kill the 
complete system, no matter what or 
where. Booth S11207 January 17th -20th 

in Las Vegas Convention Hall South”

The Ultimate Concrete Remover

Conjet AB
Anläggarvägen 14
SE-136 44 HANINGE
Sweden

Phone: +46 (0)8 55 65 22 40
conjet@conjet.com
wwwww.conjet.com
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Huada Superabrasive Tool Technology co., Ltd.  S11948
Hughes Brothers Inc  S11450
Humboldt Mfg. Co.  N2313
Hunter Diamond Products  S13356
Husqvarna Construction Products  O30166
ICS Blount, Inc  O31770a
IronPlanet  C6587
Jiangsu The Lus Diamond Tools Co., Ltd.  S11831
Jikai Hebei Mechatronics Technology Co., Ltd  C3358
John Deere Construction & Forestry  C5361
Justcut Inc  S13048
K2 Diamond - Sanders Saws & Blades  S13425
Kaeser Compressors, Inc.  C6279
Kärcher North America  O32117
Klindex SRL  O31646
Kubota Engine America Corp  C5673
Liebherr USA, Co.  C5861
Link  C6427
LISSMAC Corporation  O30600
Makinex Construction Products  S12846
Makita USA, Inc.  O30135
MALA GeoScience USA, Inc  C4051
MB Crusher America  O30619
McCloskey International Limited  C6954
MEP North America  N2704
Merit Engineering & Equipment Co.  O30748
Metabo Corporation  O30744
MFG Construction Products  N2114
Milwaukee Dustless Brush  S13214
Milwaukee Tool  NES02

MKT Fastening  S10152
Multiquip Inc  C4802
Multiquip Inc  O31632
Mustang Mfg Co Inc  C6049
National Demolition Association  C4236
National Flooring Equipment  S10515
New Grind Inc  O32046
Norton Construction Products  C4663
OilQuick USA  C6688
OTTO BAIER GmbH  O31102
Padco Inc.  S13319
Paladin Attachments  C4319
Paragon Products  N663
PDi Magazine / PDa Magazine  C4218
Peak Software Systems  S13407
Pearl Abrasive  S12239
Power Curbers & Power Pavers  C5611
Power Pusher, Division of Nu-Star Inc.  S12806
Powertrack International Inc  C6854
PR Diamond Products, Inc.  N2245
Prime Resins, Inc.  S10721
Primex Abrasives USA  S12511
PROSOCO, Inc.  S10946
Pullman Ermator Inc.  C4537
Pullman Ermator Inc.  S10915
Putzmeister America, Inc.  C5727
Quanzhou Tianli Grinding Tools Co. Ltd  S10343
Quanzhou Zhongzhi Diamond Tool Co., Ltd.  S12626
Reliable Diamond Tool, Inc.  C3060
Runyon Surface Prep Rental & Supply  S12115

SASE  O41046
Scanmaskin Sweden AB  O31242
Scanmaskin Sweden AB  S11539
Sencore Diamond Tools  O30648
Sensors & Software Inc  C4021
SIMEX N3120  O31965
Sobratema  C4242
Stanley Infrastructure  O30866
Stihl Inc  C4631
Superabrasive, Inc.  O31517
Superabrasive, Inc.  S10215
Terex  C5172
Terrazzo & Marble Supply Co.  S13511
Terrco, Inc.  O30424
Tru-Cut Inc.  S12050
Universal Polishing Systems  O31845
US Saws  O32159
US Saws  S11007
Wacker Neuson Corporation  O31806
Water Treatment Solutions  N345
Waterblasting Technologies  O30043a
Waterblasting Technologies  O30043
WerkMaster  O31143
World Diamond Source Inc  S11307
Xiamen Kaiyuan Diamond Tools Co.,Ltd  S11826
Xiamen Murat Tool Ltd.  S13011
Xtreme Polishing Systems  O40643
Xtreme Polishing Systems  S11610
Zhengzhou Sinoblade Industrial Co., Ltd  S11941
ZipWall, LLC  C6703

World of Concrete 2017 Selected list of exhibitors
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HYDRAULIC
CRUSHER 
FOR 3 TO 6 TONS
EXCAVATORS

SUPER LIGHT, SUPER POWER

THE ONLY ONE 
OF THIS CATEGORY WITH 
STANDARD TWIN BOOSTER

TWIN BOOSTERCRUSHING FORCE: 130t

Diamond tools
Made in Germany
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CHICAGO PNEUMATIC  
supports drilling
Chicago Pneumatic skid mounted air compressors are play-
ing a key role in new blast hole drilling machines being used 
for overburden removal in the coal fields of central India.

M/s BGR Mining (P) and Infra Pvt, one of the 
biggest mining contractors in Hyderabad, with a fleet 
of 1600 dumpers, 200 excavators and 200 support-
ing vehicles, ordered 10 CPS 1100/300 high pressure 
compressors, each forming part of a machine for blast 
hole drilling. 

�e compressors are mounted on a crawler excava-
tor in place of the normal counterweight and the drill 
mast mounted on the excavator boom. �is arrangement 
enables the drilling machine to reach areas with difficult 
or limited accessibility. �e rate of drilling with the CPS 
1100/300 is approximately 100m/h for overburden 
drilling against conventional water well drilling rigs, 
which typically deliver around 72m/h.

“Chicago Pneumatic air compressors are the pre-
ferred choice for us because of the performance and the 
fact it is an international brand with proven quality,” said 
M/s BGR Mining and Infra Pvt general manager K.A. 
Udaya Kumar. “With the increased performance of the 
supplied equipment, we may see further opportunities 
open up in the mining industry.”

RAMMER ASSISTS 
Frankfurt demolition
�e former administration building of the Regional Finance 
Office in Frankfurt am Main, Germany has been dismantled 
by selective demolition spearheaded by two Rammer S 25 
City hammers and a Rammer RC 22 concrete shear.

�e almost 60-year-old building on Adickesallee has 
been vacant since 2009 and as it could not be renovated 
selective demolition began at the end of 2014. It has 
made way for a new building for the Frankfurt School 
to be built between 2017 and 2018.

�e demolition contractor Chantré. Wieder-
aufbereitungs from Neu-Isenburg carried out the 
demolition work initially gutting the 60,000m³ 
enclosed space. Two Rammer S 25 CITY ham-
mers were selected to spearhead this phase of the 
demolition process. 

�e gutting was followed by removing all 
the polluted materials prior to the final demo-
lition of the shell. �is was carried out with 
the contractor’s Liebherr 42m high reach 
excavator equipped with a Rammer RC 22 
concrete shear. �e excavator, painted in a 
distinctive giraffe pattern and christened 
Carla the giraffe, gradually cut through 
the 180mm thick reinforced concrete 
walls demolishing around 15,000m3 
of concrete.



After 40 years of innovation:
A compact and powerful 

demolition robot 
with built-in intelligence

In 1976 we promised to give super powers to some of the hardest working people 
on earth. We’ve kept that promise by continuously listening to our customers and 
providing them with innovative solutions year after year. Now we’re introducing our 
latest addition: The Brokk 110. Built to face anything in its way, the Brokk 110 features 
a new, robust design, more power and Brokk SmartPower™ – an ‘intelligent’ new 
electronic system that ensures a more consistent power supply. At the same time, the 
Brokk 110 is compact enough to go where no demolition robot has gone before.

Discover a more intelligent future at www.brokk.com

INTRODUCING:

Brokk AB Skellefteå Sweden | www.brokk.com
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BAIER expand in to the US  
BAIER has been manufacturing power tools since 
1938. Located near Stuttgart, Germany, Baier has 
been very successful in over 60 countries and is now 
expanding into the USA. Baier products are manufac-
tured only in Germany and is known worldwide for its 
outstanding quality. �e defect rate for Baier tools at 
an extremely low 0.3%; makes it almost a perfect tool.  

Baier is the inventor of the percussion drill, the 
mixer, the cold saw and many more machines. Baier 
tools are made with the high precision and offer smart 
solutions to the user on site and save money with the 
Baier machines with the integrated ROI guaranty.

New is that Baier now cooperates with GSS 
International from California and together, Baier 
and GSS International hope to conquer the American 
market with unique solutions for various industries. 

�e name of the game is Solution. GSS Inter-
national offers to the American market what the 
competition cannot do, according to themselves. 
GSS International is looking for the niche market 
with unique solutions.  Some example is the BDN 
511, a dry dust-free channel cutter grooving 2” wide 
and almost 2” deep in one single step, the face miller 
with 6 different attachments and the highest torque 
in the industry or the hand polishing machine for 
concrete, marble and granite.

�ese machines and more will be shown and 
demonstrated at the WOC in the Baier / GSS In-
ternational booth at World of Concrete. �e booth 
number is O31642 in the outdoor area.

Managing director Thomas Schwab (left) and production 
director Wilfried Hartmann doing final check- up of the 
armatures for the power tools.

Owners of GSS Interna-
tional, Mrs. Peterson and 
Mr. DeSantis. 



One minute there is a 5m high wall of reinforced con-
crete dominating the site, the next minute it has gone. 
After a moment or two of resistance, the structure starts 
melting away, like a slab of butter on a hot day.

“Proper kit, that is,” said Skillings Crushing Com-
pany managing director David Skillings. “�e machine’s 
never been beaten by anything it’s tackled.”

�e Volvo EC700C excavator and supported by a 
Volvo EC300E, are owned by SCC and are dismantling 
four clean water storage tanks near Doncaster, in the 
northeast of England. �e foundations are also being 
drilled out as the site is prepared for housing.

�e excavators, armed with quick-fit, hydraulic rotat-
ing pulverisers, look like two Tyrannosaurus Rex dinosaurs 
dissecting a carcass. While the 70t machine brings down 
the walls, the 30t machine crushes the concrete into 
smaller pieces and picks out and removes the mangled 
steel reinforcing bars. Later, the concrete will pass through 
one of the company’s crushers to be ground down into ag-
gregate for reuse on site. Around 5,000m3 of concrete will 
be processed. Each year, the company, which specialises 
in demolition and remediation projects throughout the 
UK, deals with around 400,000m3 of material.

Skillings started the Burnley-based company with 
his wife Jan almost 20 years ago and now has 17 em-
ployees and a fleet of 20 machines. 

Lucky break
“I was lucky,” said Skillings. “When I started out alone, 
the idea of building new homes on brownfield sites was 
just taking off. I was well connected to a contracting 
remediation company, so there was plenty of work from 
the start. My first Volvo arrived in 2005. It was a 45t 
excavator, an ex-demonstration model and at the right 
price. I had been buying cheaper, new machines until 
then, but prices had gone up so I thought why not buy 
the better equipment. I knew all about Volvos since I had 
always used their dump trucks and Åckerman excavators. 
When I eventually replaced that first Volvo, I sold it to 
a quarry and they’ve still got it.”

Warranty
�ings really changed for Skillings when he bought his 
first Volvo EC700 to tackle a big job in London. “It had 

JOB SATISFACTION
done about 3,000h, and we also bought a hammer to 
tackle thick reinforced concrete slabs and foundations. 
It was a breakthrough,” said Skillings. “�e job went 
really well and the machine never missed a beat. We 
then knew we had the firepower to sort anything out.”

He also recalls receiving some good advice. “I per-
suaded him to take out his first full service warranty. �is 
type of work is very, very hard on machines, so breakdowns 
come with the territory. And if one machine breaks, it has 
a knock-on effect on the whole operation,” said Volvo 
northwest sales manager Bill Holcroft. “Previously, he had 
had problems with back-up for his non-Volvo machines, 
because his local dealers kept changing hands. With his 
warranty, though, he was dealing with the Volvo service 
network right across the country. We do everything for him 
now. He said it was the best advice he ever got.”

Indeed, things rarely get tougher than demolition 
work. Skillings now has seven, specially reinforced 
Volvo excavators of various sizes. Over the years, they 
have worked on a variety of projects, ranging from of-
fice blocks, factories and paper mills to power stations, 
nuclear bunkers and bombproof hangars at airbases.

Skillings tends to deflect credit for his company’s 
continued success. “I am blessed with good men,” said 

Skillings. “�ey all want to do well for the company; it’s 
all about doing a good, safe job. It’s about quality and job 
satisfaction. I listen to the guys. �ey have to be happy 
with the equipment. We have a very low staff turnover.”

Safety
Site manager Peter Lees has worked alongside Skillings 
for almost 30 years. “You can’t not like a Volvo,” said 
Lees. “�ey are so reliable and so user-friendly. �is is 
proper work, so they will have problems, but the key 
is to fix them quickly. And Volvo fix them quickly.”

Operator Matt Wright is a relative newcomer with 
Skillings and highlights the super-smooth hydraulics 
and the responsive controls and the cab comfort. “I’m 
generally working on concrete but the cab dampers 
and the air-seat mean there are no aches and pains at 
the end of the day and if you don’t get tired you don’t 
make mistakes,” said Wright.

“I love them, they’re fantastic,” said the EC700C 
operator Ian Watkinson. ”�ey sit really well, whatever 
the terrain. �ey make you feel safe and a great tool to 
have in your arsenal. Turn on the key and the machines 
starts. If David replaces the Volvos with other machines, 
well, I’m gone.”
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In the US tracked vehicle manufacturer Prinoth has added 
the Panther T14R rotating dumper. �e Panther T14R 
allows the continuous rotation of the upper portion of 
the vehicle independent from the undercarriage. With its 
13.2t payload capacity, this carrier is claimed to have the 
largest payload of any vehicle of this type in its category. 
�e rotating separation of this vehicle will allow work-
ing in tight, sensitive areas where other vehicles do not 
have access. Featuring the same large wheels and tandem 
suspension undercarriage design of other Panther vehicles, 
the T14R offers increased off-road capability and stable 
transport of material over rough terrain.

A new direction reset has been added and as the 
vehicle has turned 180°, the upper portion rotates 
against the lower portion. By simply pushing a button, 

the operator will be able to reset the vehicle’s upper and 
lower portions’ alignment. “By using this feature, it will 
be easier, more intuitive and thus safer for the operator 
to drive the vehicle,” said Prinoth director of engineer-
ing Eric Steben. “We feel this is a great feature which 
clients, rental houses and operators will appreciate and 
benefit from. We have even applied for a patent and are 
developing more safety and productivity features to be 
incorporated in future versions of the T14R.”

�e Panther crawler carrier series is comprised of 
the T6, T8, T12, T14R, T16, and T22 models, and 
can access sites without damaging the terrain thanks to 
their low ground pressure design. While treading softly, 
they also carry the payloads from 5.44t up to 20.87t of 
equipment, materials and supplies. 

Chicago Pneumatic’s 
new hydraulic breaker
Chicago Pneumatic has launched the RX12 rig-
mounted hydraulic breaker for carriers between 
9t and 15t and provides 10% increase in output 
power and a 28% increase in impact energy over 
its predecessor.

Weighing 625kg and with a tool diameter 
of 90mm, the RX12 is ideal for a range of light 
demolition, landscaping, building renovation and 
road construction applications. It has a mono-block 
design, with the cylinder and tool holder integrated 
in one piece. �is reduces the total number of parts, 
and eliminates the need for side bolts. �e inclu-
sion of a replaceable cylinder sleeve also cuts repair 
time and costs. 

�e breaker’s double tool retainer bars ensure 
working tool guidance, with a one-piece floating 
wear bush enabling quick and easy field replacement 
of the tool. �e RX12 has a central lubrication point 
for manual greasing, but can also be equipped with 
an automatic lubrication device called CP-Lube.

�e RX12 has a breaker box guidance system 
that dampens noise and vibration levels. It also 
incorporates gas/oil hybrid technology, an internal 
control valve, and a power booster mode that reuses 
wasted recoil energy.

Prinoth adds Panther T14R rotating dumper

Terex Cranes has introduced the LC 300 lattice boom 
crawler crane, the largest crawler crane in this product 
range, providing a 300t maximum lift capacity and 
1,810mt maximum load moment. �e LC 300 crawler 
crane has the new Terex counterweight tray design, 
which consists of two stacks on each side instead of a 
single stack. �is reduces counterweight height, lowers 
the crane’s centre of gravity with no need for central 
ballast, and improves counterweight assembly. Stack 
height can be quickly adjusted to address counterweight 
needs based on boom configuration and load charts. 

Self-assembly of the LC 300 crane’s crawler tracks 
substantially reduces rigging time. It can be configured 
with up to 84m of main boom or 60m of main boom 
with a 72m luffing jib for a total maximum system 
length of 132m. �e main boom can be rigged up to 
54m without outside crane assistance.

New Terex LC 300 crawler crane 
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�e Concrete Sawing and Drilling Association member 
contractor Core Cut has played a key role in major 
improvements at Queen Street train station in Glasgow, 
Scotland. �e company, based at Broxburn, carried out 
£1.25M of extensive concrete core drilling, saw cutting, 
bursting and demolition for general contractor Story 
Contracting, on its rail track slab replacement contact 
as part of the £742M (€885M) Edinburgh to Glasgow 
Improvement Programme.

Core Cut’s work, which included the removal of 
1.8km of the 500mm to 750mm thick concrete track 
slab in the station’s tunnel, was carried out in two phases 
working round the clock during a 20 week period be-
tween March and July 2016.

�e first phase consisted of core drilling almost 
8,500 holes of 112mm diameter to a depth of 500mm. 
�is allowed the use of hydraulic bursting equipment 
to crack the track slab following 2,750m of track saw 
cutting to both lines to separate the concrete track slab 
from the tunnel walls in the second phase. 

�e second phase included longitudinal saw cut-
ting using Hydrostress WS2226 saws and transverse 
saw cutting of ladder beam sections using a Tyrolit 
CC22/12 slab and track saw. �is included about 
3,670m of 520mm deep longitudinal floor saw cut-
ting between the rails of each line and over 1,500m 
of 3.5m long by 520mm deep transverse cuts in the 
ladder beam sections. �is was followed by hydraulic 
bursting and breaking out of about 10,000t of concrete 
with its Brokk 260 to accommodate the replacement 
slab. Core Cut then used its Brokk 260, fitted with a 
hydraulic rock drill, to drill 3,500 holes to a depth of 

GLASGOW   
Queen Street Station upgrade

3m to accommodate dowel bars to anchor the new slab 
to the tunnel bedrock.

“The Queen Street tunnel represented a signifi-
cant challenge for our team, which worked diligently 
in difficult conditions across almost 100 days to 
complete the work,” said Core Cut managing director 
Finlay Crocker. “Given the environment and tight 
deadlines we had to contend with, it is particularly 
pleasing to us that we were able to complete the 
work safely, within budget and nearly a week ahead 

of schedule. It is testament to the quality and work 
ethic of those involved.”

Story Contracting was equally pleased with the out-
come. “It was a fantastic effort throughout by everyone 
involved at Core Cut,” said Story Contracting Location 
Scheme project manager Eddie Esdale. “A very innova-
tive solution was proposed and delivered. Without it, the 
project may not have progressed as smoothly as it did. A 
professional approach from all operatives on-site ensured 
the safe delivery of the works ahead of programme.”
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�e Shijiazhuang facility, in the Hebei province West of 
Beijing started off as a joint venture between Husqvarna 
and the Chinese manufacturer Jikai Diamond Tools. 
Husqvarna AB became 100% owner in 2010. Today 
the production in Shijiazhuang is completely different.  
“We are implementing at Shijiazhuang what we have 
already achieved at our Xiamen operation, where we 
produce a wide range of light equipment . �is factory 
is working very well under the leadership of Greg Wu, 
a local Chinese, who worked with me since 2009 and 
who is now 100% responsible for the operations, ” said 
Husqvarna, head of operations China ,  Marc Segers.

Still high growth rate
“Our overall strategy with our diamond tool develop-
ment and manufacturing in China is to be the expert and 
number one producer in the world providing top of the 
line products in terms of quality and performance and to 
become the most flexible factory around, so that we can 
face the always tougher demands from our customers. Of 
course, all this has to happen at the right market price”.  

�e gap in labour costs between China and Eu-
rope is gradually shrinking. Salaries currently increase 
between 5% to 8% per year in China. And most of the 
young Chinese are well educated and demand salaries, 
which correspond to their education and knowledge. 

In recent years the Chinese economy has started 
to slow down. However, the growth rate is still around 
6.5% and represents one third of the world growth. �e 
Chinese currency RMB is weakening against the USD 
and Euro since one year, which will improve exports, but 
make imports more expensive. China has a big demand 
for raw materials and although they have large domestic 
resources the need for imports is quite high and that 
might cause problems with increasing costs.

Flexibility is the key
Segers said that diamond tool manufacturers have to be 
very flexible. Concrete cutting is perhaps the industry 
with the less foresight, which puts a high demand on 
diamond tool producers to deliver the right tool with 
short delivery times. Flexibility is paramount. “Skilled, 

In the past three years Husqvarna Construction Products has 
transformed the Shijiazhuang factory in the Hebei region of 
China to one of the most efficient and sustainable plants
 in the Husqvarna Group. Jan Hermansson reports.

CHASE THE WASTE!

Top ( left to right ): Hamlin Li, Marc Segers,    
Kevin Cao Bottom ( left to right ) : Yongpeng 
Zhang, Zhihu Wei, Jason Zhang, Zhiming Zhang,   
Vincent Lin
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flexible and well-educated diamond tool specialists are 
needed to develop and provide the clients with the right 
type of diamond tools with optimum performance,” 
said Segers.

During the Jikai era production was mostly OEM 
of sintered blades. More high-end diamond tools are 
now produced since Husqvarna took over and very 
little is OEM. “Jikai had only one person working in 
research and development and now we have 15 in that 
department,” said Segers.

Head of research and development is Hamlin Li 
who works closely with the research and development 
department in Ath, Belgium. “Today we work and 
provide special diamond tools for the whole Husqvarna 
group, not only for markets in the Far East. We get 
regular requests from Husqvarna Product Managers 
all over the world, who require certain diamond tools 
for special applications,” said Hamlin Li. “�e time to 
develop a new diamond tool varies. It depends very 
much on the tool and what it is to be used for. We have 
a large range of existing products and sometimes we only 
need to modify an existing product and in that case the 
development is short”, says Hamlin Li.

�e diamonds used in Shijiazhuang plant come 
from China and the powders are mixed in the Shiji-
azhuang plant. “I can say that we are really good at this:  
perfect and consistent mixing and sintering are key in 
our process and the basis for quality products. Not one 
product can leave the factory that is not perfect. It is 

a trick to create the right mixture. It is a little bit like 
cooking,” said Hamlin Li.

Efficiency through Lean manufacturing
Shijiazhuang is quite different from Xiamen and is also 
located inland and not close to the sea like Xiamen. 
“We have a really great set up here in Shijiazhuang 
and we are well ahead of becoming the most efficient 
plant in the whole Husqvarna group and by end 2017 
we will be the top diamond tools factory in the whole 
world,” said Segers.

A lot has changed at the premises since Husqvarna 
acquired 80% of Jikai Diamond Tools, in 2006 
and the reminder in 2010. �e Husqvarna plant in 
Shijiazhuang is the only one in the region in foreign 
ownership. “Personally, I got involved since mid-2013.   
I changed most people in the management,  I was 
very careful and hand-picked the new  team, people 
are key and it is so important to develop a balanced 
team that also carries our unique Husqvarna culture” 
said Segers. “Most of the people in the management 
have experience from working with North-European, 
USA or Japanese manufacturers and they all come from 
other parts of China. Originally the factory was started 
in 1982 and at that time labour was very inexpensive 
in China and it was very easy to hire people. So the 
number of employees was high, but the efficiency 
considerably low. We have changed all that. Now we 
have fewer employees and a much higher level of ef-

ficiency and automation, which improves the quality 
and the reliability” 

A lot has changed at the Shijiazhuang factory. �e 
factory once covered an area of 23,000m2 of office and 
production facilities in 20 buildings. Now only a third is 
used for the highly automated manufacturing with much 
higher capacity. �e empty buildings will be sold. �e 
production facility contains mainly laser welded blades 
and bits, brazed blades, cup wheels and grinding pads 
and large sintered diamond tools. With all the produc-
tion changes, employee numbers has dropped from 600 
during the Jikai period to about 250. �e factory is 
certified according to OSHA, ISO 9000 and ISO 14000.

�e Shijiazhuang factory operates according to 
HOS, which, is the Husqvarna Operating System, it is 
based on the Lean principles.  Driver of the lean imple-
mentation is Kevin Cao, the Production Manager, who, 
in 2017, will take over as Operations Director.  Con-
tinuous improvement is part of the employees daily life. 
Since the start of the Lean culture, 1,600 projects have 
been realized, which came from 2,300 ideas, submitted 
by over 60% of the employees.  As safety and quality are 
most important to the factory, special awards and KPI`s 
are set to measure and encourage the ideas that come 
from the operators themselves and focus on safety and 
quality. “ It is such a fantastic feeling, if I see how our 
people started to believe in what we do and how they 
joined in, came with ideas and take proud of what they 
achieved “, says Kevin Cao. 

From the left Hamlin Li, Marc 
Segers and Kevin Cao.
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Safety first
“We work with ideas to improve our work on all levels. 
For instance safety in the factory has been considerably 
improved. We have very few injuries each year and want 
to reach zero. �at is our goal. Further, all hazardous 
liquids and other dangerous substances are locked in a 
separate storage shelter outdoors. �is shelter is even 
lowered in the ground and we have separate procedures 
to enter the room. Earlier hazardous substances occurred 
on different departments all over the factory. Now they 
are all in one place,” said Kevin Cao. 

“We do this project together with the Shijiazhuang 
Safety bureau. �ey audit us, we agree on the actions, 
implement and get re-audited. We meet each 3 months 
and by end 2017 we will be the benchmark for the 
whole city for safety. It is one of our sustainable activi-
ties. We want to invite other companies and technical 
schools to our facility to show them why and how 
we did it and what we benefit from it. Most Chinese 
companies still believe that safety is too expensive and 
it affects their profitability, we want to show that the 
opposite is truth,” says Segers and he continues: “We 
believe very much in win-win situations, the Safety 
Bureau helps us to become the reference in safety for 
this area, we help them with extra training on how to 
efficiently use and maintain power cutters and chain 
saws. After all, we have the same common goal, which 

is to efficiently and effectively do our job. �ey try 
to minimize the number of casualties in case of big 
disasters and we offer products and support that can 
help them achieve this goal “.

Less waste has many advantages
Another area where the Hebei factory tries to lead by 
example is to minimize deposited waste. Today the 
recycled level of waste is 62% at the plant. �e project 
just started and for 2017, the target is already set at 
70%.  “�e Shijiazhuang plant is 100% in line with 
all regulations set up within the Husqvarna Group and 
our goal is to be number one within the group in terms 
of sustainability. Also in terms of energy consumption, 
we implemented several actions and we are well below 
set goals within the group,” said Kevin Cao.

Before and during the Jikai era, production used 
550 small trolleys to move products from one place to 
the other. In Lean terms this is considered as a huge waste 
as well. �e trolleys now dropped to just over 100 as the 
company succeeded in reducing its WIP , reducing lead 
times and it linked the different machine sections with 
each other through conveyer belts, some even moving 
segments over conveyer belts hidden in the floor. 

Community work
Husqvarna also aims to take an active part to improve 

the city where they operate. Some time ago Husqvarna 
decided to take action to clean the surrounding area 
close to the factory and proclaimed an Earth Day. Sev-
eral schools were invited to help and clean the streets 
and parks from waste. �e project turned out to be 
very popular and involved a lot of young students and 
several employees from the plant and again, it were done 
together with the local government. It is their way to 
establish a professional relation with the authorities, 
to show kids how the world could look like and to do 
some team building. It is done in a period when they 
can allocate some resources to the project and as such, 
it does not affect the KPI`s.  

“We also support a local hospital for mentally 
and physically disabled kids, which operates on do-
nations. As we have lots of experience in safety and 
maintenance, we offer our knowledge to make the 
facility a warmer and safer place to be for the 26 kids. 
Employees collect some money to buy rice, noodle etc.  
Again, these activities might feel like they are a drop 
in the ocean but for the kids it has a big meaning. It 
gives us a good feeling and we do it, because we know 
it is the right way to do. We all work hard to make 
our company the best in class, but sometimes, we also 
have to look over our shoulders and face the reality of 
life,” Segers concludes.

www.husqvarnacp.com

Mixing of the diamond powder.

The shelter for hazardous 
liquids and material.

Conveyors for mate-
rial and component 
transportation has been 
integrated in the floor.

Production Manager Kevin Cao.



In Canada the Quebec firm Pièces Auto Talbot has been 
getting great results with their Indeco ISS 20/30 rotating 
shear for vehicle demolition.

�e demolition of automobiles and other machin-
ery, has long been an essential part of the production 
cycle of ferrous metals supplied to the iron and steel 
industry. Currently two-thirds of the world’s steel 
production comes from scrap metal. Despite the cur-
rent contraction in demand, the recycling industry has 
continued to develop techniques and use machines that 
improve productivity. Indeco offers a range of shears 
that permit the recycling sector to achieve those goals.

Pièces Auto Talbot based in Stoneham, about 20km 
north of Quebec City has been involved in the auto 
demolition market for many years. �e company delivers 
the material to Montreal where it goes through another 
treatment process before shipment to Asia. Founders 
and owners of the company brothers Benoît and Pierre 
Arsenault, decided to switch cutting systems, opting 
for a shear instead of oxygen/ acetylene cutting torches. 

On the advice of the Indeco SMS dealer, Pièces 
Auto Talbot opted for an Indeco ISS 20/30 rotating 
shear with 360° rotation. �e shear has proven to be ex-
tremely productive and reliable. �e ISS 20/30 rotating 
shear has given a new impetus to the company, trans-
forming their business and enhancing profitability. “For 
years we used cutting torches to make primary cuts and 
reduce the scrap to furnace-ready pieces, but though we 
had a skilled and expert workforce, we couldn’t handle 
all the work at peak activity,” said Benoît Arsenault. “�e 
Indeco ISS 20/30 rotating shear allows us to perform 

A tale of    
PRODUCTIVITY 
AND RELIABILITY

problem-free cutting of a pipe with a 18mm thickness 
and 250mm diameter, a railway track, an IPE beam, an 
HEA beam or a 70mm diameter solid bar. �e shear 
turned out to be excellent for cutting big bundles of 
electric cables and tyres and definitely improved safety 
conditions.” 

“Before we bought the shear we could fill one 30t 
container a week using three people working with the 
torch, whereas now we can fill two containers using 
just one machine operator,” said Pierre Arsenault. “We 

are still operating our old Komatsu excavator, but are 
about to buy a new one from SMS. We’re sure this will 
improve the speed and precision of the movements 
and the rotation of the shear, and that we’ll gain an 
additional advantage when it comes to productivity. By 
operating 8h/day to 10h/day, every day, except holidays 
and when weather conditions don’t permit, we doubled 
productivity. After 4,000t of material produced without 
experiencing even one problem, we’re in a position to say 
that the ISS 20/30 rotating shear is extremely reliable.”

68     PDi • ISSUE 6 • NOVEMBER - DECEMBER 2016



March 7–11, 2017 | Las Vegas Convention Center | Las Vegas, USA

IF IT’S NEW, 
IT’S HERE.Get the special $149 rate (and save up to $100)

by registering early at www.conexpoconagg.com.

Register today to get the ultimate view of where construction is going.

IMAGINE WHAT’S NEXT.
Imagine less downtime. Imagine being more efficient. Imagine 
seeing what’s next from over 2,500 exhibitors spread out over 
2,500,000 square feet.

Imagination becomes reality in Las Vegas on March 7–11, 2017—
and if you make your reservation right now, you can ensure your 
spot at this huge event... and save! 

Co-located 
with ®



70     PDi • ISSUE 6 • NOVEMBER - DECEMBER 2016

In November, prices for ferrous scrap in the US rose for the first 
time since April, following an announcement that a former chief 
executive of Nucor, the country’s largest steelmaker, had been 
appointed to President-elect Trump’s transition team. In China, 
a national government programme aimed at recycling old cars is 
underway fuelling demand for scrap recycling equipment. 
This is very good news for manufacturers of scrap shears. 
Andrei Bushmarin reports.   

Liberty Industrial takes delivery 
of Genesis Attachments’ largest shear 

Genesis Attachments’ largest and most powerful mobile 
shear the GXT 2555R is now owned and operated by 
Liberty Industrial, Sydney, Australia. With a cutting 
force of more than 3,000t, the GXT 2555R is capable 
of cutting a 1.2m steel I-beam in a single bite. Featuring 
a 1.4m jaw opening, the GXT 2555R weighs more than 
31t, and when mounted on Liberty’s Liebherr R994, the 
gross weight exceeds 260t. 

�e 7.85m long and 2.9m high GXT 2555R will 
be processing large structural steel members associated 
with the heavy boilers, turbine hall, precipitators and 
filter fabric structures at Liberty’s Munmorah power 
station demolition project. �e job involves the removal 
of a 1,400MW coal-fired power station and will be the 

GOOD NEWS   
from the scrapyard
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biggest power plant demolition project to be carried out 
in Australia to date.

www.genesisattachments.com 

Rotar’s shear on ship demolition in Denmark 
�e Danish demolition and recycling contractor Jatob, 
is using an 8.5t Rotar RSS 100 scrap shear on a pon-
toon demolition project in Frederikshavn harbour. �e 
pontoon’s hull and other steel components are being cut 
into pieces by the shear, which was supplied, along with 
a Hitachi ZX470LCH-5B excavator, by Rotar’s Danish 
dealer H.P. Entreprenørmaskiner. 

One of the reasons Jatob chose the shear was its 
fuel efficiency. Jatob reports that the Hitachi and Rotar 
combination, working 10h/day, saves about €2,700/
month in diesel costs, equivalent to savings of between 

15% and 20%. Due to large hydraulic valves and hoses, 
oil flows through the shear create less counter-pressure. 
�e oil temperature is also around 20°C lower compared 
to other machines. �e seals and other hydraulic system 
components are less exposed to intense heat, therefore 
the attachment requires little maintenance. �e RSS 100 
can be boom or stick mounted and is also available as 
a non-rotating version. Other features include the fully 
encapsulating nose blades, double hose connections to 
handle high volume of oil, a robust main pivot group 
and an integrated speed valve. 

www.rotar.com 

Daemo shifts focus to smaller attachments 
Korea-based attachment specialist Daemo is currently 
shifting its focus to making attachments for smaller car-

rier machines. Its latest DMS350 scrap shear is designed 
for 30t class excavators. One of the model’s highlights is 
the jaw that has been considerably enlarged allowing the 
DMS350 to cut big H and I beams in one bite. �anks 
to an in-built speed valve, the shear works faster with a 
cutting force of almost 700t, which is rare in the market.   

www.daemo.co.kr 

Atlas Copco introduces 
the SC series of steel cutters 

Designed to cut steel structures of any profiles and di-
mensions, the SC series from Atlas Copco includes five 
models, ranging in weight from 2.5t to 8.25t to fit 16t 
to 110t carriers. �e cutters come with the jaw equipped 
with an auto-guiding system to ensure that the material 
is directed deep into the jaw for cutting. All models in 

GOOD NEWS   
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TECMAN Demolition Attachments 
Designed to work in the hardest conditions

www.tecman.com

T E C M A N i s a F r e n c h 
manufacturer of equipment, 
well known for its line of rock 
breakers for mines and 
quarries.  

Now offering a wide range of 
demolition attachments , 
built with our everlasting 
standard of heavy duty 
quality, TECMAN can help 
you getting rid of the toughest 
jobs.  

For any enquiry, please 
contact :  
thomas.templier@tecman.com 
mob: +33 6 77 90 76 68

the range feature a rotating headpiece, a double row 
slewing ring and replaceable blades. 

www.atlascopco.com 

Cat extends scrap shear range by six models
�is year Cat Work Tools has extended its scrap shear 

line to include six new models. Ranging in weight from 
5t to 7.5t, the shears are packed with new features for 
processing of scrap metal and heavily reinforced con-
crete. �e piercing tip and blades are serviceable on 
site and replaceable. �e single piece jaw is designed 
to ensure that the material is fed inside without getting 

stuck at the apex. �e cylinder rod is hidden inside the 
housing for protection and replaceable blades taper 
towards each other to minimize wear and tear. �e 
rotator motor and swivel can be serviced while the 
shear is mounted. 

www.cat.com  
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www.kern-deudiam.de

F DRILLING
aster
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X CUTTING
TREME

DIAMOND Tools

Customised dust   

SUPPRESSION
In the US Dust Control Technology is complementing 
its existing line of stationary dust suppression rings with 
the ability to produce an unlimited array of geometric 
shapes, bars or other configurations, customized to the 
needs of specific applications. 

�e customized solution offers high-volume ap-
plications, such as radial stackers, crushers and screeners 
more focused and reliable suppression, taking the tech-

nology beyond perforated hoses and basic spray nozzles. 
“This capability was developed in response to 

several requests by clients seeking a viable area-specific 
solution,” said DCT president Laura Stiverson.  “We’ve 
found that the most effective dust suppression approach 
involves identifying where in the industrial process fugi-
tive dust is produced and customizing a solution that 
contains it at the point of emission.”

Major Wire Industries  
announces new dealers
In Canada, Montreal-based Major Wire Industries, 
has expanded its sales force to include four new 
dealers in the US, supplying its line of screen me-
dia solutions for aggregate, mining and recycling 
operations. �e dealerships are Continental Equip-
ment Company, representing Missouri, Arkansas, 
Southern Illinois and Eastern Kansas; McCourt 
and Sons Equipment, representing most of Texas, 
Oklahoma, Louisiana and southern Mississippi; 
Northwest Screening Supply, representing Oregon 
and select counties in northern California and 
Stone Equipment Company, in Alabama and the 
Florida Panhandle.
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Dust Control Technology has introduced the DustBoss 
DB-100 Fusion, its largest trailer-mounted dust control 
system, delivering atomised mist over a coverage area of 
15,500m2. �e DB-100 Fusion is powered by its own 
480V 150kW generator with a 6.8litre John Deere Tier 
III flex diesel engine, mounted on a dual-axle trailer 
with stabilising jacks.  

�e unit delivers particle control in a mobile plat-
form that can be positioned directly at the source of dust-
generating activities, even on sites without an available 

Demolition can be dirty, dusty work. Even a minor smear or layer 
of grime at the end of the workday can be a mark of pride for 
a job well done. But too much dust is not a good thing. It is a 
health hazard and safety concern for workers and bystanders and 
a threat to environmental quality. For that reason, water can-
nons, misters, and other dust suppression systems are not merely 
an amenity for contractors to offer, they are an essential and, 
in many jurisdictions, mandatory mitigation tools against those 
problems. PDi editor Jim Parsons reports on some of the latest 
innovations.

bust dustbust dustthe 

power supply. �e unit can be specified with a high-lift 
pump for drawing water from a stationary source.

�ought to be the most powerful mobile system 
available to control dust in large open areas, the DB-
100 Fusion has a 567litre fuel tank, providing about 
32h of run time without refuelling. Its operation can be 
managed by the remotely located on/off switch outside 
of the enclosure. A 120V receptacle for auxiliary tools 
and a plug-in for the battery charger and block heater 
are also located outside. 

To achieve its 100m throw distance, the DB-100 
has a 45kW electric fan motor and a booster pump to 
achieve water pressures of 17.2bar. �e DB-100 Fusion 
uses only about 143.8Litre/min to help avoid pooling or 
runoff. �e unit shatters the inlet stream into millions 
of tiny droplets in the range of 50-200 microns, an ideal 
size for suppressing dust particles in most cases. �e 
device can also be customised with alternative nozzle 
options for specialised applications.  

�e standard DB-100 Fusion is fed by a manifold 
of 30 nozzles with adjustable elevation from 7° to 45°. 
It can also be fitted with a dosing pump to meter surfac-
tants or tackifiers to enhance binding of dust particles. 
�e unit can be set to run potable water and fitted with 
filters to handle non-potable water sources. 

For applications where water contains high amounts 
of sediment, additional external filters are available. For 
operation in cold climates, heaters for the enclosure and 
heat tracing for pipes are available as options. Multiple 
automatic drain valves enhance freeze protection.  

Users can set an oscillation range by the touch 
screen controls. �e standard unit travel coverage is set 
at 1°/s, and the oscillator has a quick-release handle that 
allows the barrel to be repositioned in seconds, without 
using any tools. �e touch screen is also used to turn the 
fan and booster pump on and off, as well as to adjust 
the vertical pitch of the barrel. When the generator is 
turned off, a battery backup automatically returns the 
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machine to the horizontal position, which is safe for 
towing, before it shuts down completely.  

Fire hoses and couplings are supplied and stored in 
easy-access tool boxes, along with a spare set of nozzles 
and basic tools. Maintenance is minimal and the unit has 
a three year or 3,000h warranty on the dust suppressor 
and a two year or 2,000h warranty on the generator. Al-
though the unit is typically supplied to run on standard 
480V power, customers can specify a range of voltages.  

www.dustboss.com

Idrotech Lince mist cannon/Sparanebbia
Idrotech, part of the Italian manufacturer Idrobase 
group, has developed the Lince mist cannon/Sparaneb-
bia. �e high-pressure system’s versatility is matched by 
its ease of mobility, given its small dimensions 800mm x 
600mm x 1,200mm, relatively lightweight at 55kg, and 
a trolley. �is makes the system ideal for suppression of 
dust particles in small to medium-sized areas.

�e Lince mist cannon/Sparanebbia works with a 
60bar pressure, 1m3/min flow rate, 250V/50Hz power, 

and 6m fan jet, which has a flow rate of 2,820m3/h. 
�e ring is fitted with seven nozzles, with a flow rate of 
30m3/min to produce a jet of 7.5m. �e 30litre tank 
allows continuous operation for 30min. 

www.idrobasegroup.com

x100 dust suppression system from PJ Tech
PJ Tech of South Africa offers the x100 fog cannon 
for dust suppression and evaporation. With a vertical 
elevation range of 20° to 45°, the x100’s 84kW engine 
can throw mist up to 100m in any direction, thanks to 
a swivel that provides limitless horizontal rotation. �is 
helps eliminate the risk of broken hoses and cables. A 
variety of nozzle sizes and configurations can create the 
required misting effect. Portable and raw water sources 
can be used with the x100, which also features a wireless 
remote control for safer, more convenient operation.

www.pjtech.co.za 

News from MB Dustcontrol
MB Dustcontrol has developed a line of self-supporting 
SprayCannons equipped with a generator and water dowser, 
mounted steel skids or integrated on a trailer. �is eliminates 
the need of electrical cables or water hoses running over 
the ground to the SprayCannon. It is also possible for MB 
Dustcontrol to produce custom-built SprayCannon.

MB Dustcontrol began production of SprayCan-
nons originally for the demolition market, but has since 
begun customizing products for recycling, quarrying and 
bulk material handling applications. MB Dustcontrol 
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continuously develops new solutions, installations and 
improvements such as the stainless steel fixed piping sys-
tems for mounting SprayCannons on walls and ceilings.

Because SprayCannons encounter erratic weather, 
MB Dustcontrol uses its own fan technology to optimise 
airflow. A new option allows users to mount a weather 
station on the SprayCannon, enabling the operator to 
adjust the system to maintain efficiency, despite changes 
in wind, humidity, and temperature.

Although other dust suppression manufacturers 
have adopted rotator technology, MB Dustcontrol 
continues to utilise a proven system of nozzles. Detailed 
comparisons of the two systems found that nozzle tech-
nology requires less energy and airflow to achieve the 
desired height and distance. Nozzle systems also provide 
greater coverage, and are safer because there is no danger 
from a rotating head.

MB Dustcontrol can offer several pumps with dif-
ferent dimensions, capacities, and pressures. SprayCan-
nons can also easily be equipped with frequency valves 
to fine tune water droplet size and water usage. A filter 
mounted at the water inlet and in each nozzle eliminates 
clogging. �e 34 nozzles require less maintenance and 

can be cleaned in about 15min. And the fact that only 
tips need replacement means fewer spare parts.

www.mb-dustcontrol.com

New additions to 
Duztech’s M-range mist cannons

Earlier this year, Duztech added the compact and light-
weight M 30 and M 40 mist cannons to its M-range. Both 
feature remote control of all functions and low power 
consumption as standard features, as well as automatic 
swing operation to distribute the water mist over large 
areas. �e extremely fine water mist generated by both 
units is highly effective against airborne dust, as well 
as humidification when the ground or other surface is 
sensitive for wetting. M-range cannons are also suitable 
for odour control using additives and a dosing pump.

www.duztech.com

Leotech’s Motofog is a 
story of continuous development

�e process of continuous improvement of Motofog 
consolidates its role as a reference machine for dust 
suppression in the demolition industry. While the 2016 

version may seem similar to the previous ones, the model 
has been significantly improved in all respects to meet 
the growing demands of performance and reliability. 

For example, 2016 saw the introduction of a new 
diesel version Motofog D, certified to meet the latest 
US EPA regulations. �is allows Leotech to bring this 
Motofog system to world markets that apply the strictest 
regulations on diesel engines, especially the US, Canada 
and China. Likewise, Leotech introduced two versions 
of its gasoline-powered Motofog B system, both comply 
with the same EPA regulations. �e entry level Motofog 
J, Leotech’s most compact unit, now features an electric 
motor drive that will make it attractive to new segments.

Motofog is a nebulised jet dust suppression 
equipped with an internal combustion engine, which 
drives the high-pressure pump. �e water is sent to the 
nozzle head, which is lifted by hand or electric move-
ment. �e jet can be positioned to a height that does not 
disturb site activities. Motofog with dual-jet is flexible 
and suits operators’ requirements. �rough a simple 
manoeuvre, the nozzle jets can be adjusted to a specific 
range or width to accommodate the operation at hand.

www.leotechdust.com
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SUCCESSFUL Bauma China
�e Bauma China 2016 exhibition, held in No-
vember at the Shanghai New International Expo 
Centre, attracted more than 170,000 visitors from 
149 countries and regions. 

“Bauma China 2016 received a positive visitor 
response. With 14 years of development, Bauma 
China once again underlines its leading role in 
Asia. It has provided participants with good op-
portunities for industry communication and 
exploring product innovations, market trends and 
possible solutions despite the current uncertain 

situation,” said Messe München managing director 
Stefan Rummel. 

Out of the 2,953 exhibitors, 70% came from 
China. After China, the top ten visitor countries 
and regions abroad were Korea, Russia, Malaysia, 
�ailand, India, Japan, Singapore, Taiwan, Indonesia 
and Australia. Besides the existing leading companies, 
many new exhibitors participated in Bauma China 
2016. Exhibitors from outside China also made good 
use of this event to showcase their innovations and 
advanced technologies. �is year’s Bauma China 

featured seven national pavilions from Germany, 
Italy, Korea, Spain, Turkey, the UK and the USA.

“The success of the exhibition reflects the 
confidence of the exhibitors worldwide towards the 
Chinese economy as well as the world economy. It 
is beneficial to the faster, healthier growth of the 
construction machinery industry,” said China Con-
struction Machinery Association chairman Jun Qi.

The next Bauma China will be held at the 
Shanghai New International Expo Centre from 27 
to 30 November  2018.

Re-Build Syria 2017 on 19th to 23rd September 2017 
will be the 3rd international commercial exhibition spe-
cialising in construction materials, equipment and en-
vironmental technology to be held in Damascus, Syria.

Organiser Al Bashekt. has established the event as 
the pioneer international exhibition in Syria to unlock 
the way for local and international companies to Syria’s 
growing market for the rehabilitation of the Syrian 
people and the rebuilding of the country.

www.re-buildsyria.com

RE-BUILD   
Syria 2017 Exhibition

�e 12th IranConMin international mining and 
construction machinery trade fair held in Tehran, 
Iran in November attracted 330 exhibitors from 13 
countries. �is was a 50% increase in he number 

of exhibitors and exhibition space compared to the 
previous event in 2015. China, Finland and South 
Korea were represented with joint stands. Following 
the easing of the sanctions, Germany was also once 

again represented by 45 companies. �e four day 
show attracted about 20,000 visitors. �e next Iran-
ConMin will take place from 5th to 8th November 
2017 in Tehran.

IRANCONMIN   
grows by 50%
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EDA presents the trade fair DDR Expo 2017
The European Demolition Association in part-
nership with the European Decontamination 
Institute is organizing the very first European 
trade fair DDR Expo 2017 specializing in de-
molition, decontamination and recycling. The 
event will be held from 14th  to 16th June in 
Brussels, Belgium and the assistance for the 
attendants is free.

The DDR Expo offers the opportunity to 
meet decision makers from all over Europe, 
engage with current and future clients, launch 

new products or services and hear the relevant 
news of the industry.

The venue is Brussels Expo, and is suitable 
for all sizes of machines, without limitation 
on weight, with free transport from central 
station and easy to access and just 20min 
from the airport.

The registration to the DDR Expo 2017 
is mandatory and has to be done by the 
form on the trade fair’s website www.
ddrexpo.com.

The International Association of Concrete 
Drillers and Sawers, will hold its Annual 
Convention 2017 event in Vienna, Austria, 
on 18th to 20th May 2017, which is free to 
IACDS members and members of National 
Associations until 31st January. 

The event combines professional knowl-
edge sharing through a number of confer-
ence sessions, as well as a showcase of 
products and services presented in the 
exhibition area.

During the IACDS Annual Convention 
2017, there will be time for leisure activities 
that will promote the fraternization and 
networking among our participants.

On Friday there will be a leisure pro-
gramme addressed to the attendants who 
will not participate in the conference sessions.

The IACDS Annual Convention 2017 will 
be held at:

Hilton Vienna Plaza
Schottenring 11
1010 Vienna
Austria

Registration is free to IACDS members 
and members of National Associations until 
31st January and has to be done through the 
IACDS website www.iacds.org

IACDS Annual 
Convention 2017

Thursday  18th May
Professional programme
• Workshop
• IACDS Board meeting

All participants
• Welcome cocktail

Friday  19th May
Professional programme
• Exhibition area
• Conference sessions
• IACDS general assembly meeting

Leisure programme
• Leisure activity for companions

All participants
• Formal dinner

PRELIMINARY PROGRAMME

CONSTRUCTION TECHNOLOGYCONSTRUCTION TECHNOLOGY

LISSMAC Corporation
356 Hudson River Road, Waterford, NY

Phone +1 518 326 9094, sales@lissmac-corporation.com

www.lissmac-usa.com
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CUTTING
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The German
Demolition 
conference

The WaterJet Technology Association and the 
Industrial and Municipal Cleaning Associa-
tion have released the first edition Industry 
Best Practices for the Use of High Pressure 
Waterjetting Equipment (formerly Recom-
mended Practices for the Use of High Pressure 
Waterjetting Equipment). The new edition 
represents significant updates to waterjetting 
recommended practices.

WJTA-IMCA’s safety committee for high-
pressure waterjetting, comprising contrac-
tors, manufacturers, educators, researchers, 
consultants, and facility/asset owners, has 
worked for over a year to review and update 
the previous edition, bringing the guidelines 
up to a level reflecting current safe practices 
among contractors and facilities.

“Facilities are demanding more from their 
contractors, and high-pressure equipment 
users are placing an increased emphasis on 
safety, technology and workforce develop-
ment,” said safety committee chair George A. 

Savanick. “WJTA-IMCA has strengthened its 
safety recommendations to provide additional 
guidance to companies large and small. The 
more stringent guidelines in the new orange 
book are reflected by the change of title.”

The Industry Best Practices includes 
information about responsibility, accidents, 
pre-service and operational checklists and pro-
cedures, PPE, training requirements, waterjet 
team responsibilities, care and maintenance of 
equipment, automated equipment, permanent 
cleaning areas, design criteria, and a glossary 
of definitions and guidelines.

This new edition demonstrates the as-
sociation’s dedication to promoting safety 
in the industry by publishing safe operating 
guidelines, distributing safety information, and 
fostering communications in the industry. The 
first Waterjetting Recommended Practices was 
published in May 1985.

Copies of the new manual are available 
for purchase online www.wjta.org

WJTA-IMCA releases new 
edition of Industry best practices

To meet growing demand for top-quality 
industry training and cater for an expanding 
range of services, the US Concrete Sawing 
and Drilling Association is scheduling five 
training courses at the World of Concrete 
2017 in Las Vegas.

This is the highest number of training 
courses offered by the CSDA at a single event, 
having previously held four courses at World of 
Concrete 2016 when the association gradu-
ated a record 115 students, an 83% increase 
over the previous year.

“Since we began offering training at 
WOC back in 2010 we have seen registration 
numbers steadily increase, culminating in two 
of our 2016 courses being sold out, each 
graduating 40 students,” said CSDA train-
ing committee chairman Dan Foley. “WOC 
presents a unique opportunity for companies 
to acquire invaluable industry training while 
taking in everything else this hugely-important 
show has to offer.”

The latest addition to the CSDA’s course 
schedule has been designed for experienced 

Dates    Course Title
Jan. 16-17, 2017  Estimating
Jan. 17, 2017   CSDA-ST-115 certification
Jan. 17-18, 2017  GPR certification
Jan. 18-19, 2017  Concrete polishing 101
Jan. 18-19, 2017  Diamond cutting: Sharpen your skills
 

CSDA gives World of Concrete 
education programme a high five

Dates    Course Title
Jan. 16-17, 2017  Estimating
Jan. 17, 2017 CSDA-ST-115 certification
Jan. 17-18, 2017  GPR certification
Jan. 18-19, 2017  Concrete polishing 101
Jan. 18-19, 2017  Diamond cutting: Sharpen your skills

The courses are scheduled between 16th and 20th January at the Las Vegas Convention 
Center. The class schedule is as follows:

DATES & COURSES

ground penetrating radar technicians. The 
two-day GPR certification course tests 
students on GPR theory, proper mark out 
procedures, the limitations of GPR and the 
application of advanced locating techniques. 
The  CSDA aims to set the standard for edu-
cating and certifying the proficiency of GPR 
technicians with this new course.

CSDA, a long-standing cosponsor of 
WOC, will exhibit at booth C4433 in the 
central hall. WOC visitors can use the as-
sociation’s unique source code, A26, but 
some restrictions may apply. 

www.csda.org/woc.

The German demolition association’s 23rd 
demolition conference will be held at the 
hotel Maritim, Stauffenbergstrasse, Berlin on 
10th and 11th March 2017.

At the event 22 experts will speak about 
subjects in the demolition sector. Practical 
oriented information about important juridical 
innovations and interesting construction site 
reports will complete the programme.

The conference will include topics on the 
scrapping of the Concordia in the harbour of 
Genoa, the new commercial waste ordinance 
– what demolition contractors and recycler 
must know now. Other lectures will include 
‘Back construction and Recycling of warm 
insulating compound systems’, ‘The com-
plexity of rubbish with pollutant renovation,’ 
‘The biggest bridge demolition in Germany’ 
and ‘Practice examples of the committee of 
experts explosive technology.’ Simultaneous 
translations will be offered in English, French 
and Italian.

On the second day, participants will have 
the possibility to take part in a city bus tour 
of Berlin.
www.demolition-conference.com.

www.motocut.fi
MotoCut Oy Ltd (Finland)

teijo.talka@motocut.fi 
CMO Teijo Talka 

tel. +358 50 556 7055

MOTOCUT PILE CUTTER
•	 One	cut	–	one	minute
•		Stacks	cut-off	pieces
•	 No	risk	of	injuries
•	 Can	be	used	with	breaker
•	 Cuts	in	any	condition
•	 Easy	install	&	use	on	 

5	to	25t	excavators	
•	 Two	diamond	blades

Cutting edge technologies

NEW ERA 
FOR 

PILE 
CUTTING

A

The new Husqvarna PP 490 high frequency electric power pack has a unique advantage: Now you  

can connect your Husqvarna PRIME™ power cutters, drill motor and large Husqvarna wall or wire saws 

to the same power pack. And it is ready to operate the new WSC 40 wall saw chain attachment, 

enabling you to cut corners and small openings with high precision without overcutting. 

Contact you nearest Husqvarna Service Centre or visit our website today, to start working smarter!
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www.husqvarnacp.com

Husqvarna PP 490

Power output (kW)  20
Voltage (V)  400
Rated current (A)  32 /25 /16 reduced
Weight (kg)  25
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NAME YOUR DESTINATION
OUR EXPERTISE WILL
GET YOU THERE
Our solutions offering is based on an essential understanding of the global construction 
industry. This has enabled us to develop a thorough understanding of the business, which 
allows us to provide you with the equipment you need to achieve your goals. Helping you to 
maximize your profitability all our equipment is backed by a world-wide network delivering 
on-site service, project simulation, training and round-the-clock support.

CONSTRUCTION.SANDVIK.COM




